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NEW JERSEY PLANS —  Organzea 1855 ROCHE GOES WITH 
AN INVESTIGATION THE HOME MANHATTAN LIFE 


Scenting Combiration Among Compa-| j Insurance ix Company Well-Known Actuary Re-Ente 


nies, Legisiators Propose Learning ve Ranks In Charae of A 


the Truth. . and Field Work. 
ALL BRANCHES TO BE INCLUDED. | New York MA SENIOF tne me 


Ambitious Program Calls for Produc-| Elbridge G. Snow, President 


tion of Original Books and Records | - 
i on Companies. MAIN OFFICE, 56 CEDAR STREET 
CASH CAPITAL, $3,000,000 
: e : - . Assets, January Ist, 1913... ....20.00060 cccccscees 
the insurance companies in violation! yjapbjlities (including capital) 
of the anti-compact law of the State,| Reserve as a Conflagration surplus...... : 
legislators of New Jersey propose a Net Surplus over all liabilities and reserves.... : 


Scenting rate combinations among 


thorough investigation into the sub SURPLUS AS REGARDS POLICYHOLDERS, $19,151,755. 
ject, with the result that the alleged " . 
abuses, if shown to exist may be speedi-. [sures against loss ot real and personal property, rental inco: 
ly corrected. use and occupancy, earned profits and 

The reason for the passage of the commissions by 
res on- sre e Asse y 1s 
ee en Fire, Lightning, Wind-storm, Automobile and 


thus set forth in its preamble: 
Broad Scope of Inquiry. Inland Transportation Risks 
“Complaint has frequently been ; 
made that there exist, and for a long 
time have exisied in this State, illegal 
combinations, agreements and under- 
standings between insurance compa- 





nies doing life, fire, accident aud other 


insurance business in this State, e e Entered United States 

whereby competition between insur. | North British : 

ance companies is destroyed, and un-} 1866 

just, arbitrary and excessive insurance | 

rates and prices are fixed, maintained 

and collected, ard that for such pur-| d M il 

poses there are maintained in this} an ercanti e 

State by and for said insurance com-| | 

panies ratemaking bureaus or agen- . 

cies; that secret rebating of premiums] | - : on a 

and secret favors and advantages are : nsu rance Co word 

given to induce insurance; that olt-| Established 1809 - ~ . 

cies of insurance, other than fire and 

life, are being issued and used con-| 

taining involved and ambiguous 

phrases and clauses detrimental to the | 

insured in case vf loss; and that busi-| 

ness of insurance of various kinds is} 

being transacted in this State, and es-| 

pecially among the poorer people, by | States, 1,833 Fire Insurance Companies have failed or retired 

corporations and individuals without} og 

authority of law and without proper} 

resources.” 
The resolution made a record trip 

through the various stages of enact-| 

ment. It was introduced by Mr. Mar-| 


tin, referred to the committee on} 


municipal corporations, of which he is | e 

chairman, and within a few minutes en | ear O ro ress 

was reported favorably and adopted. | » executive 

The report qf the commission is to be| ! s more cr ef 

made to the present session or the bs erformed than he 

next session of the Legislature In Returns to New York 
The inquiry will be conducted by a the latter part 1909 \F 

committee of five members— Messrs. : i Fees 


Martin and McGrath, of Hudson; me . a enn icetiiiineaa ai ee : 
Lyons. of Morris: Bracken, of Essex|| Made possible by a live, active agency force. 


and Kates, of Camden County. the’! Splendid openings for men who want to move 


committee was named by Speaker Tay- 


lor in conformity with the terms of the ahead. You had better write to day. 


Since 1866, when the North British & Mercantile entered the United 








resolution. 
“Foreign” insurance companies will 
(Continued on page 16.) 


pirectory or verartuexts|! PITTSBURGH LIFE & TRUST CO. hen tendered him. 


Page 
Through a period of over twent 


Life Insurance... ... 1 HOME OFFICE, PITTSBURGH, PA. ciate ie in Sees, aoe tie 


OS ee 10 capable of achieving success in an 
Fire Insurance.......... W. ©. BALDWIN, President HOWARD 8. SUTPHEN, Director of Agencies of work undertaken, and while 
Sit: ciating that the task of accomp! 


Casualty & Surety i a a (Continued on page S.) 

















TO CONCENTRATE ON QUALITY 


WITH LOW LAPSE AND MORTALITY 








Now That Equitable has° Reached 
Limit, it Will Reduce Loss and 
Expense to Minimum. 





Having reached the limit prescribed 
by the laws of New York State in the 
matter of volume of business written 
last year, the Equitable Life plans mak- 
ing the careful selection of risks a 
feature of its business in the future. 
As the Society will have no difficulty 
in writing all the new business per- 
mitted it, there is every possibility of 
making future business of such quality 
that it will be persistent, producing a 
low lapse ratio; with low mortality and 
at the same time entailing as little ex- 
pense in handling as possible. 

Edward A. Woods, of Pittsburgh, 
thus describes the attitude of the Equit- 
able toward future business: 

“The Society will expect the most 
business and its representatives to 
push hardest for business in those 
localities where the selection of risks 
is best and the waste is least. The 
territory from which The Equitable 
may withdraw on account of unsatis- 
factory selection and high mortality 
and lapse rate will open additional op- 
portunities for agents in territory with 
a low mortality. 

‘One of the first duties imposed upon 
agents by this new condition is that 
of more wisely and skillfully selecting 
risks. The Equitable is not after mere 
ordinary risks and will select only risks 
of the first quality. 

“Next in the selection of those who 
can pass, and of even greater interest 
to the agent, is the selection of those 
who will pay. To spend time and ex- 
pense in having the policy issued; then 
effort in delivering the policy and 
greater effort in trying to collect the 
money, only to finally pay the cost of 


the medical examination and term 
rate, for a risk, that has cost far more 
trouble than the one who is good pay, 
is a waste too apparent to need com- 
ment This involves some knowledge 
ot credit, which should be a character- 
istic of every good salesman. It is 


much easier, even if it does take time, 
to ascertain in advance or while ihe 
application is pending whether the note 
is good, than to later endeavor to col- 
lect a worthless note that should never 
have been taken. Why should not a 
good insurance man be a good judge 
of payment? 

“No limit has been placed upon the 
aggregate business the Society can 
keep. It is obviously good business for 
the Society and certainly for the agent 
to secure policyholders who will stay. 
The transient or impecunious. kind 
who lightly assume and lightly drop 
policies should certainly be avoided. 
Our renewal commissions at least equal, 


and otten RCS on policies kept up, 
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our first commissions. Besides, @ 
pelicyholder who drops his policy is 
certainly not as good a friend of, and, 
indeed, very often unfriendly to, the 
Society. Why should we not eliminate 
this class and insure only, as far as 


possible, those likely to be permanent? |- 


This class of people who do not com- 
plete their undertakings; who live so 
closely, from hand to mouth, that 
while they perhaps can barely scrape 
up the first deposit, tneir necessities, 
real or fancied, preclude them from 
paying the second, and perhaps who 
even have a record, previously, of having 
taken and dropped policies, pay nobody. 
It is a loss to issue a policy kept up for 
but one or two years. How much more 
profitable an annual business would be 
so selected by the agent that ever) 
policy put on the books will stay until 
the end of the agent’s renewals and 
still continue, and not be one to be 
reinsured every year to induce him tu 
pay. 

“Policies are generally satisfactory to 
the insured almost in proportion to 
the size of the deposit per $1,000. 
Limited Payment and Endowment poli- 
cies persist and live better than Ordi- 
nary Life policies, and very much 
better than Term. No company that 
has ever attempted to do almost entire- 
ly or exclusively a Term business has 
prospered. Paying a higher deposit 
almost insures that it will be more 
permanently maintained than a cheap 
er policy. In fact, the higher reserve 
arising from the larger deposit will 
erable such a policy to be continued, 
when the small borrowing power of 
one with little or no reserve, during 
periods of difficulty, may cause it to 
be surrendered. Moreover, almost every 
one able to take a policy is able, if 
the matter is properly presented to 
him, to add enough to the deposit to 
make it a better policy. No salesman 
deserves the name who can sell only 
the cheapest class of goods. We serve 
the applicant and beneficiary and at 
the same time the Society and our- 
selves in selling a better class of poli- 
cies than other companies who cannot 
so claim to represent quality. | 

“We should secure policies of an 
adequate size. Why should Equitable 
agents waste time insuring a person 
for but $1,000 when perhaps the same 
applicant could and should take $2,000, 
$5,000 or even $1,500 or $2,000, and 
when, for less proportionate cost, agent, 
agency and company could thereby 
secure a large policy costing no more 
t” examine, inspect, solicit, or collect 
from during its course than a smaller 
policy, besides paying more for exactly 
the same work?” 








“Over-the-counter” insurance has 
never succeeded because persons don’t 
take insurance unless they are 


crowded. Crowd ’em and get the pol- 
icies placed—for your good, for their 
good, for the gocd of those they desire 
to protect—they’}] thank you in after 
years.—New York Life Bulletin. 
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Great Southern Life Insurance Co., Houston, Texas 










J. S. RICE, President J. T. SCOTT, Treasurer 


OUR RECORD 


Commenced Business Nov. 1, 1909 


Insurance 

in Force 

, Gross Assets  (Paid-for) 
Dec. 31, 1909 $655,004.93 $992,000 
Dec. 31,1910 1,057,016.02 5,352,260 
Dec. 31, 1911 1,128,912.85 10,057,028 
Dec. 31,1912 1,306,689.41 14,859,856 


For Agency Contracts address 


O. S. CARLTON, Vice-President 
HOUSTON, TEXAS 














The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 


Good Territory and Remunerative Contracts for Men Who Can 
«Do Things ”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 











State Mutual Life Assurance Co. 


ne 
WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 
BURTON H. WRIGHT, President 
... PROGRESSIVELY SUCCESSFUL... 
January 1, 1913 


Assets - - - - $40,824,834.55 
Liabilities - - - - 37,768,198.59 
Surplus Mass. Standard . - $3,056,635.96 
Insurance Issued, 1912 - - . $22,831,849.00 
Insurance In Force - - . $160,951,604 00 


The year 1912 was the most successful in the history of the State Mutual. 
That means successful agents. 


Only the highest grade men considered. 


EDGAR C. FOWLER, Superintendent of Agencies, 








A COMPANY 


STRONG POINTS ¢/ The Germania Life Insurance Company 


Assets: $46,786,131.91 


Liabilities : $40,259,380.22 


Surplus and Dividend Funds: $6,526,751.69 
Insurance in Force on the Paid-for Basis: over $132,000,000. 


is unexcelled. 








Attractive Territory 


whose conservative management in the interest of its policyholders 


DIVIDENDS increasing yearly for the past eighteen years. 
POLICIES containing all up-to-date features including “Disability Clause.” 


~The Company That Live Men Will Select 


available under 
direct contracts. 


ADDRESS: Home Office, 
50 Union Square, New York 
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STEADY GROWTH THAT COUNTS 





SHOWN BY NEW ENGLAND MUTUAL 





it Made 100 Per 
Increase—Now Has in force 
$254,249,583: 


In Past Five Years 
Cent, 


A steady and persistent growth has 
been one of the things constituting the 
bed rock of New England life insur- 
ance, which 1s recognized the world 
over as staunch and reliable indem- 
nity. The measure of a life insurance 
company’s success is not in the sudden 
acquisition of a large volume of new 
business, but :n the unbroken increases 
in the volume of business in force. 

One of the most interesting features 
of the annual exhibit of the New Eng- 
land Mutual Liie of Boston, is the 
growth of the company during the past 
five years. In 1998 the New England 
Mutual Life issued insurance aggregat- 
ing $17,965,246; in 1912 it issued $34,- 
683,093. This is an increase of nearly 
100 per cent. Taking also into consid- 
eration that this increase had been ac- 
complished without undue expense, 
that the relative cost per thousand of 
insurance was less, it is an achieve- 
ment of which tae officers of the com- 
pany may well be proud. 

The business for the year 1912 
amounted to an increase of $3,973,411 
over 1911 and aiter deducting termina- 
tions for all causes, the insurance in 
force gained $21,431,851, or 62 per 
cent. of the amount issued and the 
total insurance now _ outstanding 
amounts to $254,249,583. The number 
of policies issued in 1912 was 13,054, or 
over 2,000 more than the previous 
year. 

A five-year comparison of the insur- 
ance outstanding, with the percentage 


of each class to the whole, shows: 
1912 P.c. 1907 P.C. 
Whole Life...... $164,036,0900 64 $98,326,446 5 





Endowment ..... 24 
EE csbséaeeaeee il 7 
Additions 1 I 
$254,249,583 $178,872, 32 
Regarding this comparison the com- 
pany says: 


“This is a decrease in percentage of 
endowment and an increase in term 
and whole life policies. The decrease 
in endowment policies is caused by the 
fact that all life policies are, under the 
Massachusetts Insurance Laws, practi- 
cally endowments at any time desired 
by the insured, and consequently less 
original endowment insurance is called 
for. Term policies are popular by rea- 
son of their cheapness and the power 
to exchange them for policies of other 
forms without medical examination at 
any time. It is doubtful whether it is 
advisable on tlic term plan, but the 
amount now upon the books of the 
Company is witnin proper limits.” 

The total preinium receipts for the 
year were $8,552,635 an increase of 
87-25 899. The average policy in force 
is $2,442. The rate of interest re- 





ceived on mean ledger assets was 4.63 
per cent. as compared with 4.62 per 
cent. in 1911. 

The New England Mutual returned 
to policyholders for distribution of 
surplus was $1,547;850, a quarter mil- 
lion more than in 1911. The total 
amount paid to policyholders during 
the year was $6,075,021 an increase of 
one million. 

The New England Mutual now has 
total assets amounting to $61,418,397 
which is an increase over the previous 
year of $2,978,279. The surplus fund 
amounts to $4,088,810 and the reserve 
for policy claims reaches the total of 
$54,318 039. 

The New Engiand Mutual enters its 
seventieth year vi business with an en- 
viable record behind it. With an 
agency organization under Vice-Presi- 
dent D. F. Appel that is composed of 
some of the highest grade life insur- 
ance men, and a management devoted 
to conserving the interests of its pol- 
icyholders and its representatives as 
well, the New England Mutual Life 
should mark its three-score years and 
ten with the greatest achievement in 
its history. 





PRUDENTIAL MUTUALIZATION. 





Hearing Next Monday on Bill Now 
Pending—Samuel Untermyer Re- 
tained by Julius S. Rippel. 


A hearing on the bill that has been 
introduced into the New Jersey legis- 
lature providing for the mutualization 
of stock life insurance companies 
under which The Prudential plans to 
mutualize was held on Monday when it 
became known that Samuel Untermyer 
had been retained by Julius S. Rippel, 
a broker and minority stockholder, to 
represent him at the hearing. Mr. Un- 
termyer is still in the South in con- 
nection with the examination of wil- 
liam Rockefeller by the Pujo Com- 
mittee and he was represented by his 
son Erwin Untermyer. 

Richard V. Lindabury and Edward 
D. Duffield on behalf of The Prudential 
urged that there be no unnecessary 
celay in connection with the bill, Mr. 
Untermyer having requested that the 
matter be postponed for two weeks. It 
appeared that the only objection had 
to do with the naming of the selling 
price, it being understood that Rippel 
end others wanted the price stated in 
advance instead of leaving the matter 
in the hands of the chancellor. 





Muma Leaves Travelers. 


Irving J. Muma, manager at Chicago 
for the Travelers and previously mana- 
ger at Los Angeles, Cal., has resigned. 
Mr. Muma is now in the East. S. R 
McBurney, home office superintendent 
of agencies is in charge of the Chicago 
office pending the appointment of a 
successor. 


LIGHT ON POSTAL LIFE DEAL 


MALONE DRAWS BIG SALARY. 
He Owns Provident Savings Stock and 
Gets 3 Per Cent. Commissions 
In Addition Thereto. 

An interesting document received 
curing the past week is a report on an 
examination of the Provident Savings 
Life Assurance Society of New York, 


covering the period December 31, 1910- 
August 31, 1912. 
A little bit of “ancient history” is in- 


jected into the report when it is pointed 
out that at the time the writing of new 
business was resumed on June 30, 1909, 
an examination showed the company to 
have a net surplus of $70,823.91. Dur. 
ing the year 1910 the mortality experi- 
ence was such that there was a heavy 
loss in surplus—in fact, sufficient to 
wipe out the surplus noted and cause 
an impairment in the capital to the ex 
tent of about $17,000. 

At the time of the reinsurance in the 
Postal Life, all admitted assets save 
the statutory deposit of $100,000 at 
Albany, were transferred to the Postal, 
also non-admitted assets—agents’ bal 
ances and agents’ notes—amounting to 


about $42,000, was retained. Only two 
transactions of note are recorded in 
the report, these being the sale of 
furniture, fixtures, ete., of the Provi- 
dent Savings to the Postal for approxi 
mately $15,000, and the payment of 
$12,000 to W. R. Malone for services as 
president 


It is noted in the report that at the 
time of the executicn of the insurance 


agreement officers were elected and 
presumably as the organization was to 
be one of form principally, “a resolu- 


tion was passed that the officers were 

to serve without salary and during the 

pleasure of the board of directors.” 
Resolution Nullified. 

On January 8 of last vear, the Provi 
dent Savings received from the Postal 
$12,500 for furniture and on the same 
day a special meeting of the board of 
directors of the former voted President 
Malone the sum of $12,000 for services 
rendered during the year. We quote 
from the report: 


January &, 912, 

he Provid seis 
These isisted 
which 1 Posta s 

f $2 Oo € g 
f Provide ld 
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mn ir P reement 
Piel Stock——Gets Commissions. 
It is also pointed out that Mr. Malone 
owns the $100,000 capital stock of the 
Provident Savings, that he is “carrying 





obligations thereon to an amount of at 
least $300,000,” and that commissions 
accruing to the company from time to 
time had been assigned to him. We 


again quote from the report: 


was also passed 
1 





thereupon 
Savings 








to commissions under section f iT 
ance igreement » De assigr d ) yne 
and that the Postal Life be auth 

) ‘ they 





INVESTMENT LAWS A MENACE. 


President Kingsley Says it is a Matter 
For Regulation by Inter-State 
Commerce Commission. 


President Darwin P. Kingsley of the 
New York Life says in a statement that 
the action of a number of States par- 
ticularly in the South and West in com- 
pelling life insurance companies to in- 
vest in local securites is a grave men- 
ace to the business and that it is a 
proper subject for investigation by the 
Interstate Commerce Commission. Hun- 
dreds of millions of policyholders’ 
money under these laws are scattered 
over the country regardless of the con- 
dition of the local investment market 
on the relative merit of the securities. 





OCCUPATIONAL DISEASES. 


Legislation Urged to Establish Pre- 
ventive Methocs for all Classes of 
Industrial Workers. 

National 


At a recent meeting of the 


Civic Federation held in New York, it 
was shown that the waste in this 
ccuntry from preventable occupational 


diseases was enormous Dr. John 
Andrews, secretary of the American 
Association of Labor Legislation, said 
that “In the building of the foundations 
of one bridge at St. Louis alone, it 
was found that of 600 men employed 
there, 119 were ill and fourteen died 


as a result of working in the com- 
pressed air. In the construction of the 
Pennsylvania tunnel] in this city 35,400 
men suffered from compressed air 
lungs. All this was absolutely pre- 
ventable. 


“There is only one law on the statute 


beoks in the United States looking to 
such prevention, however, and that is 
in New York 





Established 1899 


AMERICAN CENTRAL LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 
H. M. WOOLLEN, President 








Increase 19120 





NON-PARTICIPATING 


Preliminary Statement Dec. 31, 











Insurancein Force over . . ‘ ‘ 
Increase (paid for basis)over . .. 
Assets over . 


: 350 
Deposited with Auditor of State for security of Policyholders over 3,370,000 
Increase 1912 over eee Seiten tii ct, on 382 


1912. 
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EDWARD W. 
LATHROP E. 





ALL 


87 MILK STREET, BOSTON, MASSACHUSETTS 


ALFRED D. FOSTER, President 


ASSETS. 

Bonds and Stocks, market value.........ccccccccccsces $35,440,555.00 
IRR A a 0 5S a. a, ok. VBR RC wea le 1,901,263.19 
ee NS SPER CELESTE COTO CTE 13,224,050.00 
Re ee SOE SUORMIONOE 6 a's. :5:5500 6041050 .9 60 5-084 ows 300,000.00 
Loans on Policies and Premium Notes............-+06. 8,749,652.31 
Interest and Rents, due and accrued..........220e200% 777,403.20 
Teet Gembeene PF WGRMAMIING 6:60 0.0.0.6.6:0. 8064008 0660 6 a00.8-8 501,098.40 
IIR Det ate ee oe 2h a a ol ws al we Wi Goemicge ue ou ens Ge 524,375.89 

$61,418,397.99 


Increase in Premium Income 


Increase in Gross Income 
Increase in Gross Assets 


Increase in Total Payments to Policy Holders. 
Increase in Policy Reserves... 
Increase in New Paid-for Business 
Increase in Insurance Outstanding 


EN, 


BALDWIN, Manager, 


Manager, 220 Broadway 
141 Broadway 
CHARLES H. STRAUSS, General Agent, 200 Fifth Ave. 


New England Mutual Life Insurance Company 


SIXTY-NINTH ANNUAL STATEMENT 
DECEMBER 


31; 1912 
LIABILITIES. 
Reserve at Massachusetts Standard.................:. $54,318,039.87 
Death and Endowment Claims Reported and Awaiting 
| Ser er ee rr Pree er Teor 241,092.53 
Reserve for Unreported Death Claims................. 39,524.00 
Reserve for Equalization of Mortality and Depreciation 
Oe IE oak am deb. drh las 2 0G 9G: 6 aos oem OER as 250,000.00 
Premiums and Interest paid in Advance.............+.. 71,725.64 
Commissions and Expenses Accrued..............-2+-: 45,018.11 
ee et | See er ee ee 151,926.17 
Distribution of Surplus Accrued... ......csesccceccees 477,261.24 
Distribution of Surplus Apportioned Dec. 31, 1912, pay- 
I ED. a ki.0 ak oa 5:6 OE Sib a, dela Sw aw awe eae 1,735,000.00 
Pe IED 51515. OK wcie wie We eteane es DR hae eres 4,088,810.43 
$61,418,397.99 
ee ee ee $ 735,829 
eee eee 710,230 
EE ee 2,978,279 
994,411 
Dos aS reie eames 3,320,581 
See Per tern 3,973,411 
bad wbearaae 21,431,851 


New York City 





SUSTAIN PRESIDENT SMALL 


iN GEORGIA LIFE 


Reinsurance of Life Department Will 
Doubtless Receive Approval by 
the State. 


The administration of W. E. Small, 
president of the Georgia Life, of Macon, 
was sustained by a complete victory 





ELECTION. 





at the annual meeting of the stock- 
holders by a vote of 3,902 to 1,231. 
The session, owing to the storm made 
by the minority, lasted twelve hours— 
from noon until midnight—the vote 
when taken favoring the directors on 
what was known as the administration 
ticket. They are as follows: W. 
Emmett Small, Macon; J. W. Quincey, 
Douglas; T. B. McRitchie, Newman; 
J. E. Smith, Jr., Dublin; L. B. Holt, 
Sandersville; J. J. Cobb, W. T. Ander- 
son, Leon S. Dure. J. S. Schfie.d, A. T. 
Small, Sr., R. L. Wilson and T. C. 
Parker, all of Macon; J..S. Rogers, 
Doyle; J. N. King, Rochelle, and F. J. 
Garbutt, Fitzgerald 

The majority of the stockholders 
were at all times favorable to Presi- 
dent Small, but the latter, who occu- 
pied the chair gave the minority a re- 
spectful and attentive hearing 

Friction developed in the ranks of 
the Georgia Life a few months ago, 
when a meeting of the stockholders 
was called to pass upon a recommenda- 
tion of President Small and his asso 
ciates advising the sale of the life in- 
surance department of the company. 
The vote was favorable to the plan, 
although the majority was not such as 
expected by the officials. 

Comptroller Wright of the State, was 
notified of this action, but he did .not 
give his wholehearted sanction because 
of the limited majority in favor of the 
transaction. 

However, the vote above noted is re- 
garded as an expression of over- 


whelming definiteness in favor of the 


sale, and it is practically certain that 
the sale can be effected with the ap- 
proval of the State Insurance Commis- 
sioner. 

The center of the fighting was 
around President Small. But he held 
the reins effectively, and where he 
vielded temporarily to the demands of 
those opposing him, the result was in- 
variably a recoupment for the adminis- 
trator of the company’s affairs. 

J. W. Quineey, attorney and director 
of the company, made the leading 
speech for the sale of the life insur- 
ance department. He introduced the 
resolution and pleaded for its adoption 
as an expression of the harmony and 
effectiveness of the organization. He 
made his appeal solely on business 
grounds, showing no favoritism. 

This was passed after the vote to 
table the resolution for an investiga- 
tion had been passed. President E. W. 
Stetson, of the Chamber of Commerce, 
addressed the stockholders on behalf 
of harmony and the good »of Macon. 


LIMIT ON CHILD INSURANCE. 











New York Court Says $168 is ee 
Between 7 and 8 Years 
of Age. | 
Re a 
The New York Court of Appeals has | 
held that a child between the ages of | 
7 and 8 years cannot lawfully be in-| 
sured for more than $168, as provided | 
by the State insurance laws. } 
guarded 
statute, said Chief | 
Justice Cullen, writing the opinion of 
the court, “was the neglect or actual 
maltreatment of infants of tender years 
by those liable for their support for 
the purpose of making pecuniary profit 
cut of the infant’s death. This result 
could be effected only by limiting the | 
amount of insurance permitted on the} 
infant’s life, not at all by limiting the} 
amount of a single policy if other poli- 
cies were to be permitted,” 


“The evil sought to be 


against by the 





LEST YOU FORGET 


— 


MUTUAL LIFE INSURANCE COMPANY 
OF BOSTON, MASSACHUSETTS 





ON ONE SIDE 
LARGEST MASSACHU- 
SETTS COMPANY 
STRONGEST MASSA- 
CHUSETTS COMPANY 
LOW RATES 


And to Cap the Climax 


AN INCOMPARABLE 
18 PAYMENT LIFE 
GAN YOU BEAT IT? 


| ON THE OTHER SIDE 

| LIVE AGENCY 

| QUICK RESULTS 
EVERY FACILITY FOR 





EXCELLENT DIVIDENDS 


| RUSHING BUSINESS 





WILLIAM N. COMPTON, General Agent 


ST. PAUL BUILDING 


220 BROADWAY, NEW YORK 


TELEPHONES: 6030, 6031, CORTLANDT 














The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8S. HATHAWAY, Secretary 


New Business Paid-For 





1907 - - + $102,233,634 
1908 - - - 109,685,428 
1908 - - = 114,157, 288 
1910, + - - 119,229,233 
19911 - - = 121,234,473 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 








‘TBE COST of life insurance depends on 
Economy and Efficiency of Management. 
IMPORTANT FACTS relating to The 
Northwestern’s business are shown by the 
following percentages : 
Expenses Mortality Interest 

1907 11.81 58 4.76 
1908 10.74 59 4.84 
1909 10.63 54 4.85 
1910 10.90 58 4.86 
1911 10.80 57 4.98 


It is capable of easy demonstration that 
The Northwestern is the best company to in- 
surein. Hence it is the easiest to sell. 

See the Northwestern’s new policy contract 
with its Dividend Options, Paid-up and En- 
dowment Options, Options of Settlement and 
the Premium Lean Features. 


Issues Partnership and Corporation Insur- 
ance. For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 
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February 18, 1918. 
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BECOME UNINSURABLE BARLIER 


STRIKING TENDENCY 





IS SHOWN. 





Has an Important Bearing on Business 
—Field Men Should Emphasize 
This Feature. 





There is one important feature about 
jife insurance that needs to have 
ereater prominence in the future than 
it has had in the past. The life in- 
surance field men should call attention 
to the undisputed evidence that to-day, 
people become uninsurable sooner than 
ever before. This fact is given by the 
Life Insurance Co. of Virginia which 
also points out that it presents a big 
argument for business in the future. 

The life insurance agent goes into 
the 1913 campaign armed more than 
ever with strong points, not only in 
favor of life insurance, but showing the 
importance of insuring now. This is 
because the statistics go to show 
that people get uninsurable now sooner 
than ever before since life insurance 
was established. 

What Statistics Show. 

Recent statistics reported to the 
\merican Association for the Advance- 
ment of Science prove this, and the 
figures are certainly worth the agent's 
close attention for they must carry 
conviction and help him to prove that 
{ is important to get insurance at once. 

Here are some of the figures: 

In sixteen important cities, the 
mortality rate from organic diseases of 
the heart and from apoplexy, Bright's 
and nephritis has alone increased 94 
per cent. in thirty years. 

In ten registration States the death- 
rate from these causes has increased 
i9 per cent. in ten years. 

In Massachusetts the death-rate from 
cancer has increased 66 per cent. in 
thirty years, and 31 per cent. in the 
last decade. 

In the whole registration area, the 
leath-rate from extended cancer alone 
has inereased 55 per cent. in the ten 
ears from 1900 to 1910. 

The increase in the death-rate from 
maladies of middle life and old age 

indicated in the general mortality 
rate in an increase beginning in Massa- 
chusetts and New Jersey in age group 
10-44; in sixteen cities, group 45-54; 
u ten States, group 45-49. 

The death-rate of the total popula- 
tion, age forty, and over has increased, 
1910 over 1880: 


In Massachusetts and New Jersey 
thirty years, 21.2 per cent. 
In sixteen cities, thirty years, 25.3 


per cent. 

In ten States, ten years (1900-1910), 3 
per cent. 

What the life insurance agent has to 
consider and make his prospect under- 
tand is that these troubles begin to 
show themselves at an earlier age than 
ever before and when they do show 


themselves the man or woman must | 
not hope to get insurance. 

It is the great 1913 argument for| 
life insurance. 





GREAT SOUTHERN’S PROGRESS. 





Company Celebrates Third Anniver- 
sary With Great Array of Prominent 
Texans as Policyholders. 





The Great Southern Life of Houston, 
Texas, celebrates its third anniversary 
with $15,000,000 of life insurance in 
force and among its policyholders it| 
numbers many of the most prominent 
citizens of Texas. The company has 
issued an anniversary edition of its 
paper which contains the photographs 
of the officers, directors, members of 
committees aad prominent policyhold- 
ers, which appears to be a “Who's 
Who” of the Loue Star State. The af- 
fairs of the Great Southern Life are in 
the hands of men who have demon- 
strated their success in many lines of 
human achievement. The prestige of 
these names constitute the best kind 
of home indorsement. 

At the close of 1909 the Great South- 
ern had less than $1,000,000 insurance | 
in force and at the close of business 
last year it had approximately $15,000,- 
000. Its total assets have grown from 
$655,000 to $1,306,689. The company 
estimates that citizens of Texas pur- 
chased during 1912 over eighty millions! 
of life insurance, the largest business | 
ever written in the State. 


The following comparison indicates 
the growth of the company: 
Insurance 
Gross Assets in Force 
(Paid For) 
errr $ 655,004.93 $ 992,000 | 
Ee 1,057,016.02 5,352 260 
POE 1,128,912.85 10,057,028 
| rer 1,306,689.41 


14,857,356 


Leaves Lafayette Life. 





H. Yourstone, agency director of the) 
Atlantic Coast Department of the La- 
fayette Life of Indiana, with headquar- 
ters at Philadelphia has resigned, the 
resignation taking effect February 8, 
to become manager of the Union Cen- 
tral Life for Brooklyn and Long Island. 

Mr. Yourstone who has shown com- 
mendable ability as an agency organ- 
izer and producer, took charge of the 
affairs of the Lafayette with consider- 
able enthusiasm anticipating the build- 
ing up of a substantial business, but 
the attempted transformation of the 
company from a mutual to a stock or- 
ganization together with the unfavorable 
publicity incident thereto dampened his 
ambition somewhat. In the Union Cen- 
tral he represents a company of the 
highest possible grade. 





“You can get a job on your front or 
through your backing, but to hold it 
you've got to have it in you.” | 











"THE general agent is making a profit on every case 
you write. Why not make this extra commission 
yourself by working for the 


STANDARD LIFE 


OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. Our 
agents are saving money. 


Write FRANK A. WESLEY 
(Vice-President and Director of Agencies) 
for agent’s contract 
Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 











Some of the Advantages Enjoyed by 
Equitable Representatives 


The backing of one of the largest and strongest financial 
institutions in the world. 

A Participating Company. 

A Prompt Paying Company. Of the 5,(89 domestic death claims 
paid by the Equitable during 1911, 5,035 or nearly 99% were paid 
within one day after receipt of ** Proofs of Death.’’ 

A Company whose policies are standard contracts, drawn to con- 
form to the insurance laws of New York and other States. 

A Company issuing every desirable form of insurance including 
Corporation Insurance, Income Insurance, Employee Insurance 
Home Purchase Insurance, Joint Life Insurance and a large variety 
of Annuities. 

A Company large and strong enough to insure applicants for large 
amounts under a single policy. 

A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 
endorsement. 

A Company which insures women at the same premium rate as 
men. 

A Company whose canvassing documents are comprehensive, 
adequate and attractive 

A Company engaged in a broad “conservation of life,” move- 
ment—aiming to lengthen the lives of its policyholders as well as 
insuring them. 

A Company that has withstood every conceivable test—wars, 
financial panics, epidemics, and lastely, a great fire. 

The Society has openings in practically every State for energetic agents of 


character and ability. Address 


GEORGE T. WILSON, 2nd Vice-President 


The Equitable Life Assurance Society of the United States 


165 BROADWAY - ~ - NEW YORK 























ARE 


THE FRANKLIN has a splendid 
opening in its HOME STATE for a 
first-class producer. 

INVESTIGATE TO-DAY! 


YOU AMBITIOUS? 





“One to-day is worth two to-morrows ” 
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ADDS TO ITS STRENGTH. 





National Life of U. S. A. Had Highly 
Successful Year—New Paid for 
Business Over $14,300,000, 





work between the head 
office and the ficld force of the Na- 
tional Life of U. S. A., secured for the 
progressive Chicago company excel- 
lent results last year, the details of 
which appear elsewhere in these pages. 

Briefly the Cumpany wrote $14,348,- 
703 of well selected and paid for busi- 
ness during 1912; increased its assets 
by $2,047,270; increased its income by 
$1,256,277, and added $41,687 to net 
surplus account, 

Fully $228,116 was returned to pol- 
icyholders as dividends, the total pay- 
ments to policyholders being $3,586, 
814. At the ciose of 1912 the insur- 
ance in force (paid for basis) amount- 
ed to $77,533,792 

The financial condition of the Na- 
tional Life of U. S. A., on January 1 
last, was as here shown: Assets $11,- 
663,605, liabilities, other than capital 
and surplus, $10,219,214; capital $500,- 
000, surplus, apportioned and unappor- 
tioned, $944,391. 

Writing both life and accident insur- 
ance and direcicd by a management 
closely attentive to the best interests 


Close team 











of the Companyr’s policyholders the 
National Life of U. S. A. is growing 
steadily and _ satisfactorily, and _ its 
prosperity is weil merited. 
“ARGUMENTS AND IDEAS” 
Excelled In the Delivery of Life In- 
surance Policy — “Syllable In 
Great Epic.” 
The annual letter of Darwin P: 


Kingsley, president of the New York 
Life, to the field force of that com- 
pany, contains a gom of general interest, 
in setting forth what a life insurance 
solicitor accomplishes in the delivery 
of a policy to a person insured through 
his or her efforts. We reproduce it 
herewith: 

“It’s a fine thing to work in the 
right spirit, and it is almost equally 
fine to have work to do which is g0 
related to humarity’s needs that it in- 
herently possesses a ‘glory,’ that it be 
comes a benediction. When you have 
delivered a policy to a man, you have 
in each case performed an act which 
is a concrete expression of something 
much finer than the arguments and 
ideas Ww’ which as which you trance used in _per- 





a GREAT EPIC—the epic of human self- 


suading him. The act represented first | 
your method of making a livelihood | 
and second the man’s desire to protect | 


his family. Either motive justified the 
act. Both over and above all that, 
each policy delivered was a syllable in 





respect in which all real justice and | 
all real progress are rooted—the ane | 
of that CERTAINTY which diminishes | 
poverty and fear because it dries up the | 
well-springs of greed.” | 





Culled From Applications. 





“Mother died in infancy.” 


“Father went to bed feeling well, 
and the next morning woke up dead.” 
“Grandfather died suddenly at the 


age of 103. Up to this time he bid | 
fair to reach old age.’ 

“Applicant does not know cause of | 
mother’s death, but states that she} 
fully recovered from her last illness.” 

‘Applicant has never been fatally | 
sick.’ | 

“Father died suddenly; nothing seri- | 
ous.” 

“Applicant’s brother, who was an 
infant, died when he was a mere child.” | 

‘Grandfather died from gunshot | 
wound, caused by dn arrow shot by 
an Indian.”—Am. Practitioner and 
News. 





“Nothing can be gained by 
modic, unsystematic effort; 
persevering, concentrated endeavor, | 
combined with punctuality, tact and 
courtesy, will result in the permanent 
reduction of arrears. 


spas- 
but slow, | 








UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by | 
Annual Dividends 











ERNEST E. CLARK, President 


Exceptional record durit 


Low Rate of Mortality 


Gross Assets over - - 
SIGMUND W. 








BAN BANKERS LIFE COMPANY 


DES MOINES, 


Economy of Management 


MEYVERFELD, General Agent 





IOWA 

ORGANIZED 1879 | 
ig thirty-one years for | 
Prompt Payment of Claims | 
$18,200,000 























Statement as of January Ist. 
few openings for ambitious, 
ability. For further 


energetic, liv 


particulars address: 





The Pan-American Life Insurance Company has a 


E. 
WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 


Phone, Cortland 1399 149 Broadway, + Snaee Bidg., New York 
* . — - a nclediaiiaienanel = 
———_—__—___ } 
PAN-AMERICAN LIFE INSURANCE COMPANY |} 
e | 
NEW ORLEANS, LA. 
Cc. H. ELLIS, President 
Has just completed a most successful business year. Its first nine months’ work 
shows a phenomenal record achieved in the Insurance World. Send for our Financial 


e Life Insurance Men of character and } 


G: SIMMONS, Vice-President, } 














Insurance in Force (Paid 


Houston’s Oldest, Largest and Most 





GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


Business Written During 1912 - 


Success Merits Confi 


for basis) - $16,035,731 
$6,539,980 


| 
Successful Life Insurance Company | 


dence---That’s All! 


















Life Insurance and Texas 


Texas has more than four million poem. made up of 
home grown population and the best selections from other 
states. They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 


More than a hundred thousand suitable subjects in 
the state are uninsured, and several times that number 
inadequately insured. We want ten or a dozen more good 
fleld men to tell them about the Southland Life. Address-- 


JAS. A. STEPHENSON, DALLAS, TEXAS 





President 















WILMER L. MOORE, 


The Southern States 


Life Insurance 
_ Company 


<1 geppray roar ATLANTA, GEORGIA 
Desirable ‘akin for Men of Character and Ability. 


President 





Saivis GZLINN 


r 


ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO 








NITED STATES ANNUITY AND LIFE INSURANCE COMPANY, 


CHICAGO, 





OVER EIGHTY PER CENT 


of the Premium Income received in 1910, renewed in 
1911. Business that stays and pays is best for the 
agent and the Company. A clear,fair policy contract 
accomplishes this. 


WRITE HOME OFFICE FOR AGENCY 











WILLIAM T. SMITH, SECRETARY 














» ILLINOIS, U.S.A. 





AN you write Life Insurance — 

AN you write Accident & Health Insurance-- 

AN you write Monthly Life, Accident & 

Health Insurance—if the forms of contract 
are up-to-date and issued by a progressive Company 
with the Management behind the Agent ? 

If so, write the PHILADELPHIA Lire, 
American Building, to-day. 


North 








MEN WHO CAN 
DO THE WORK 





” Frank D. Jackson, Pres. 


DISTRICT MANAGERS WANTED 


Mis- 


Sidney A. Foster, Sec. 








Territory in Pennsylvania, Ohio, 
souri and lowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 


are offered remunerative posi- 
tions as field representatives in 
desirable territory. Good places 
are always open to the right men 

those who can produce applica- 
cations and collect premiums. 


Union Mutual Life Insurance Co. |! 


PORTLAND, MAINE 
Frep E. RicHarps, President 


Address ALBERT EB, AWDE, Supt, 
396 Congress Street, Portland, Maine 





| Carleton B. Pray Jas. T. Priestly, M. D. 
Treasurer Medical Director 





















A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, § pray a PENN MUTUAL POLICY, con- 
taining PENN MOTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 














*SIONIN"E 


‘s'n 
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4 TAK ON  POLICYHOLDERS 


PRES. DRYDEN SHOWS UP GRAB. 








Levy on Deferred Dividend Fund Would 
be Paid by Policyholders—Opinion 
by Eminent Counsel. 





President Forrest F. Dryden of The 
Prudential has swept the last prop from 
under James R, Nugent, counsel for the 
city of Newark in the latter’s effort to 
get through the New Jersey Legislature 
a bill placing a tax on the deferred divi- 
dend fund of the Company. Mr. Nu- 
gent had placed in the hands of the 
legislative c.ummittee a brief in which 
he sought to prove that the deferred 
dividend policyholders would not have 
to bear any tax placed upon the fund. In 
an open statement President Dryden 
answered this conclusively and also in- 
corporated an opinion signed by four 
eminent jurists all members of the 
hoard of directors. This opinion which 
is given below was signed by former 
Chancellor William J. Magie, former 
Supreme Court Justices Bennet Van 
Syekel, Gilbert Collins and Richard V. 
Lindabury. 

“The undersigned, members of the 
board of directors of The Prudential] In- 
surance Company of America, have re 
ceived from you a request for thei: 
opinion as to the effect of the enact- 
ment of Assembly bill No. 57, now pend- 
ng in the New Jersey Legislature upon 
the deferred dividend fund held by the 
company. 

“As members of the board of direc- 
tors we are thoroughly conversant with 
the character of this fund. We are also 
familiar with the opinion of the Su- 
preme Court and the Court of Errors 
nd Appeals in the recent litigation be- 
tween the city of Newark and the com- 
pany in relation to the taxation of this 
und, in’ which the courts held the fund 
» be exempt from taxation. 

“The fund consists of apportionments 
made to the deferred dividend policy- 


THE EASTERN 


holders under the provisions of chap-| 
ter 71 of its laws of 1907 of that part! 
of the surplus earnings of the company 
to which such deferred dividend policy- 
holders were entitled under the pro- 
visions of their policy contracts, plus 
the interest earnings thereon and the 
accretions thereto, and less the pay- 
ments made to policyholders therefrom. 

“In our opinion the fund with all ad- 
ditions, including the interest earnings 
thereon, is the absolute property of the 
deferred dividend policyholders, in 
which neither the company, its stock- 
holders, or its other policyholders have 
any interest whatsoever. It must even- 
tually be distributed among the defer- 
red dividend policyholders to whom it 
belongs. 

“Assembly bill No. 57, if enacted, will 
remove the exemption from taxation to! 
which this fund is now entitled by law, 
and it will therefore become swhject to 
taxation. ‘Nhis fund being the property 
of the deferred dividend policyholders, 
any tax imposed upon it, or upon the 
Prudential on account of it, must, of 
course, be borne by such policyholders 
as the owners thereof, and must be paid 
from their funds.” 





When Policy is Invalid 





In the case of Little et al. vs. the 
Arkansas National Bank (152 S. W. 
Rep., 281) the Supreme Court of 
Arkansas says: “A policy of life in- 
surance issued to one having no insur- 
able interest in the life of the person 
named but who pays the premiums is 
invalid because it is a wagering con- 
tract, and against sound public policy. 
A note for the premium on such a 
policy is without valid consideration 
and unenforceable. The defense that 
such a note is without valid considera- 
tion is available against a purchaser 
with notice of the facts concerning the 
consideration, but not against an in- 
nocent purchaser for value _ before 
maturity.” 
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THE 


Home Life’s vee enréaas. 


Prosperous our Ameri 


Year NEW ENGLAND 
~The fifty-second annual statement of th MUT UAL LIFE 
nnnGtlatmanene Ge, of wide Geame INSU RANCE CO. 


E. Ide is President, shows that the company 
BOSTON, MASS. 


has enjoyed a most prosperous year in every 
department. The insurance in force on De- 

Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 


cember 31, 1911 was $105,047,760, against 
$100,214,968 December 31, 1910—a gain of 

offers the very best possible 
security, with a safe, 


$4,832,792 forthe twelve months. Total assets 
equitable contract 





of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910-—the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 


FINANCIAL STATEMENT 


: Assets Jan, 1,1912.. $58,440,118.63 
dends to policyholders (more than $484,000), Liabilities : ey mp 
and after the addition of over $1,088,000 to Surplus 4.581 208. 98 

’ , ° 


the reserve fund, the surplus is increased by 


$68,882, and is now $1,863,494, over and > > : 
above the sum of $2,435,269 which is re- Alfred D. Foster, President 


served for deferred dividends.— D. F. Appel, Vice-President 
“The Com’el & Fin’cl Chron.” 1-27-12 J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 


For Agency apply to J. G. Wildman, Asst. Secretary 


GEORGE W. MURRAY, Supt. of Acts. 
256 Broadway, New York, N. Y. EDWARD W. ALLEN, Manager 


220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 











KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
EACH WEEK 
SUBSCRIPTION $3 PER ANNUM 

















A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 


sylvania. Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 





105 William St., New York City 














First Mortgage Loans ......... 


Loans to Policyholders ....... 





Life Insurance 


ALBERT M. JOHNSON, President 


(Secured by Realty worth $11,635,914.00) 


ORGANIZED 1868 





Forty-Fifth Annual Statement of the 


NATIONAL LIFE INSURANCE COMPANY 


OF THE UNITED STATES OF AMERICA 


ROBERT E. SACKETT, Vice-President 
FINANCIAL CONDITION, JANUARY 1, 1913 
ASSETS 


Bonds and Stocks, Market Value, Dec. 31, 1912 


eevee $4,994,279.06 
3,447,317.00 


1,921,508.73 


(Secured by Reserve $3,045.952.00) 


oe fl Uk eee 604,613.41 
Cash in Office and Banks not on Interest ............. 18,681.86 
Net Deferred Premiums and Premiums in Transit ...... 288,551.05 
(Reserve charged in Liabilities) 

RRR Reaiert fee aR iN nS Sohne 229,560.71 
oe Re OB” re ee err 103,094.10 
Loans on Approved Collateral ....ccccccccccccvcccesess 56,000.00 

Total Admitted Assets, $11,663,605.92 

+] 
CHICACO’S OLDEST AND 
RECORD OF !I912 

insurance Written (Paid for basis) .......ccccccccesecs $14,348,703.40 
PD OE CUI So nc ntccctces weseewcnesanceeehede wn 41,687.48 
ee ae ee ee nee Pe 1,256,277.86 
CAE I las iden a hid og a Re wae aie 2,047,270.17 
a. Ke Be ee ee rer er 228,116.64 
Fe I aise iv wes dee cevndeeunes s50800 3,586,814.71 
insurance in Force (Paid for basis) .........cccccceees 77,533,792.19 


Exceptional General Agency 
Contract open for a Good Man 





Accident Insurance 


ROBERT D. LAY, Secretary 


Net Policy Reserve ......... $9,963, 193.64 


Trust Fund Reserve ...... a 48,754.22 
Premiums Paid in Advance .......... 18,504.81 
Death Losses—Proofs Incomplete ................00000- 8,479.00 
Accrued Taxes ........... - 79,463.12 
Unearned Interest ....... : 35,995.18 
All other Liabilities ....... 64,824.41 


$500,000.00 
944,391.54 


oe OS eee 
Surplus Apportioned and Unapportioned 


sew ae heal : 1,444,391.54 
Total Liabil.ties, $11,663 605.92 
STRONCEST COMPANY 

CAINS DURING TEN YEARS 


January First, 1903, to January First, 1913 
Increase in Surplus Funds .... Pte Bye eats es, $891,000.35 
Increase in ¥early Income 2,504,247.58 
Icrease in Assets ............ 8,647,515.29 
Increase in Assets ; 53,087,867.29 
Total Paid Policyholders since Organizatio and now 

held for their Protection ..... ie ail geek : 


Excess Security to Policyholders .. 


30,903,583.63 


Address ROBERT D. LAY, Secretary 
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MURPHY INSURES PLAYERS. 





$150,000 Life insurance Placed on 
Three of The Chicago 
“Cubs.” 





The Chicago National league basebali 
club through President Murphy has 
insured Manager Johnny Evers and 
Catchers Jimmy Archer and Roger 
Bresnahan to the extent of $50,000 each, 
the three policies calling for the sum 
of $150,000 in the event of the death 
of the players. 

“I decided to insure these men to- 
day,” said Mr. Murphy. “It will be 
a straight life policy for one year and 
the amount of the premium is small 
enough when one considers that none 
of the three could be replaced in case 
he died or was killed.” 

George Pierce, former catcher of the 
St. Paul club of the American Asso- 
ciation, was the agent who persuaded 
the Cub owner to take out the insur- 
ance. When the documents are made 
out it will be the first time in the 
history of baseball that three men on 
the same club were insured for such a 
sum. 

The experience of being insured for 
$50,000 is not a new one to Bresnahan, 
who during his regime as Manager of 
the St. Louis Cardinals was insured 
for the same amount by the lats 
Stanley Robison. 

“It may appear as a gamble,” re- 
marked President Murphy to-night, 
“but I do not think it a bad scheme. 
Pierce put the idea into my head, and 
after considering it I arrived at the 
conclusion that the proposition was 
one which ought not to be turned 
down.” 





Superintendent For Pan American. 

Effective February 1, E. G. Simmons, 
vice-president and agency manager ot 
the Pan American Life of New Orleans, 
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has appointed C. D. Corey superintend- 
ent of agents for the company. Mr. 
Corey has been an agency director of 
the Pan American, 


life insurance experience has been gain- 
ed over a period of fifteen years prac- 
tical work in the Souc* 2nd West where 
he is well and favorably known. 





ROCHE WITH MANHATTAN LIFE. 





(Continued from page 1.) 

for the Manhattan the goal which is the 
ambition of its owners and directors is 
a most difficult one, he enters upon his 
duties with enthusiasm and a spirit of 
determination which knows no defeat. 
His idea as to the course the Company 
should pursue in the field blends with 
that expressed by the management, 
namely intensive cultivation of the ter- 
ritory now covered, and not the inaugu- 
ration of radical departures, and his 
efforts will be concentrated along this 
line. President Torrey and the direc- 
tors of the company are to be congratu- 
lated in having such a man join forces 
with them. 





Cc. W. Graham Goes to Ithica. 

Cc. W. Graham, representing the Met- 
ropolitan Life at Bath, N. Y., has been 
appointed Deputy Superintendent for 
the Company at Ithaca, N. Y. This is 
in recognition of Deputy Superintend- 
ent Graham’s excellent work and as a 
live, progressive life underwriter he is 
sure to achieve a fine record in his new 
field. The Metropolitan Life is extend- 
ing its deputy system, the deputies hav- 
ing somewhat different duties than as- 
sistant superintendents, and in develop- 
ing this system the Company is select- 
ing picked men for the new posts. 





Charles E. Merriam, a life insurance 
man of prominence and one time very 
active in national insurance affairs 
died in Schenectady, N. Y., last week. 








The Equitable Life 
of lowa 


offers, as helps to selling its policies 
(which are liberal and up to date) 


Moderate Premiums, Highest Interest 
Earnings and Low Mortality 
Experience, resulting in 
LOWEST NET COST 


See Official reports or other publications 





A history of conservative and Econom- 
ical Management for more than Forty 
Years: Deposit of full reserve to secure 
Policies, ete. 

These are effective helps with intelli- 
gent prospects. 


Separate Territories to Agents 


LONG CONTRACTS—FAIR TERMS 


HARTFORD 
LIFE 


HARTFORD, CONN. 


PAYS TOP FIGURE COM- 
MISSIONS UNDER DIRECT 
RENEWAL CONTRACTS. 
What Do You Want? 
Where Can You Work? 

SEE IF WE CAN SATISFY 
YOU 


Non-Participating 
and Participating 


NEWEST FORMS 








You Wish To Be Paid Well 


for your efforts. Producers receive 
liberal compensation under the 





Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 





Michigan 
State Life 


DETROIT 


FREDERIC APPS - - President 


Salary and Commission to 





personal producers in Ohio 





and Michigan. Renewals 





ADDRESS 
HOWARD C. WADE 


Superintendent of Agencies 














in which capacity | 
he has served the company well. His 


SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co.of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 
Are you in the business to stay? Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 
ing your whole career; 
The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 
Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 
The Company whose better selling policies earn most for you in the 
way of commissions; 
The Company which furnishes the insured the largest protection for 
his money. 

FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE ce a 2d Vice-President 


34 Nassau Street New York, N. Y. 











FEDERAL LIFE 


Insurance in Force ~ ~ - $20,000,000.00 
Capital, Surplus and Reserves - 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies. 

Accident and Health Department just being inaugurated. 

Exceptional opportunities for men of ability desiring to form PERMANENT conneetions. 


If interested address 
ISAAC MILLER HAMILTON, President 
CHICAGO 











FOUNDED 1868 


National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON Home Office: 
President National Life Bldg., Chicago 

THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 

Honorable and industrious men with or without experience inLife 
Insurance are solicited as Field Representatives for this Company 
There are few companies as substantial and none with more desir 
able contracts for the rightmen. Our policy ontracts are the most 
attractive issued. 

Address all communications to ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 





The Emblem of Sound Insurance 








Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, ‘and a proposi- 
tion for an agency, if in authorized territory, 


will be submitted. W.D. WYMAN, President 
W.S. WELD, Superintendent of Agencies 


BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 











REMEMBER 


The Texas Life Insurance Company 
OF WACO, TEXAS 
Is the pioneer life insutance company of 
the Southwest 
ATTRACTIVE POLICIES and LIBERAL CONTRACTS 
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Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches fer PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 
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Sidney Bear of Chi- 


Succeeded cago, a well-known 
with Change member of the New 
of Date Plan. York Life’s $200,000 


Club, made it a prac- 
tice to keep his clients advised ahead of 
time of an approaching change in age. 
A surprising amount of additional busi- 
ness was written as a result. Mr. Bear 
would write to old customers whom he 
believed should have additional insur 
ance or prospects on whom he had been 
working, simply telling them that at a 
certain time the rate for insurance on 
their life would ‘be higher and urging 
them to act. now if they desired any ad 
ditional insurance in the near future. 

There are two or three excellent fea- 
tures about this plan. It serves as a 
special inducement to keep in touch 
with all old clients whose responsibili- 
ties are increasing and who really are 
in need of more protection as the years 
advance. All men of any business activ 
ity are in the market from time to time 
for additional life insurance. The fact 
of the change of date seems to be a 
strong clincher for closing and it takes 
a minimum of effort and time. 
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In an address before a 


Business gathering of life insurance 
Thatis men, President John M. 
Limitless. Holcombe of the Pheonix 


Mutual Life, said: 

“Each field man has his own charac- 
teristics and therefore should have his 
own method of work. A system which 
may be easy to one will be difficult to 
another, and while it is not best to seek 
the easiest thing, it is certainly of great 
importance to seek that system for 
which the individual is best fitted. No 
one can afford to waste time on the one 
hand, and no one can afford to do his 
work in a way which is contrary to his 
own constitutional peculiarities, for if 
he does, not only will his efficiency be 
impaired, but his efforts and strength 
will be largely wasted. 

“It has been shown by repeated ex- 
periences that out of a given number of 
interviews one man will succeed in a 
greater proportion than another. This 
is not necessarily due to a lack of in- 
dustry, or knowledge of the business, or 
rightly explained arguments. The suc 
cessful man studies his subject witb 
care, and not only approaches him in 3 
tactful way, but chooses a time whep 
he is most likely to receive a pleasant 
if not cordial reception. 

“We are fortunately in a business 
which has no limit, or at all events if 
it has one it will probably never be 
nearly approached. ,The banker, the 
farmer, the professional man—except 
perhaps the clergyman—can only se- 
cure a given amount of business, for 
the supply must be limited to the de 
mand and this is well understood. In 
our business, however, the amount of 
life insurance which is carried in —ny 
community is but a small fraction of 
the amount at risk—that is, the aggre- 
gate sum of the values of human lives 

“The possibilities, therefore, are only 
limited by the industry and intelligence 
which we devote to our cailing It con- 
sequently follows that the success of 
the field man is in his own hands. The 
amount of his earnings will depend 
upon how carefully he conserves the 
energies of his mind and body. As in 
every other position in life, he must lay 
out in advance the work not alone of 
one day or one week, but a month and 
perhaps a year. He should study his 
field and always when he enters upon 
his daily task should have in mind 
enough subjects, so that he can fit the 
condition of each day to some effort 
which has promise in it. The weather, 
the season of the year, the conditions 
of various lines of business, the hap- 
pening of different events—all should 
guide him in the selecting from time to 
time of those to whom he proposes to 
present his arguments. Many a man 
may be convinced of the value of life 
insurance, of his need for it and his de- 
sire to take it, but unless he has the 





HINTS TO BUSINESS GETTERS 


wherewithal to pay the premium, the 
time spent in arguments will be wasted. 

“The commission received on a case 
fairly and legitimately placed is well 
earned. The agent is entitled to all he 
gets; the insured and his fellow mem- 
bers can well afford to pay for this ad- 
dition to their number, But if a note is 
taken in the hope that the money to 
pay the premium may be acquired 
sometime in the future, it often happens 
that if the premium is paid at all two 
efforts will be required to collect it an@ 
the agent will only be getting half a 
commission for each effort, and if it is 
not paid the effort is fruitless. 

“Applicants for life insurance do not 
flock into agency offices seeking to se- 
cure policies. Judicious advertising 
brings customers to stores and results 
in correspondence from those who can- 
not readily reach the centers where 
articles are for sale, but no amount of 
advertising will bring a _ sufficient 
amount of business to enable an agent 
to make a living. He must study the 
individual needs of his neighbors and 
must call upon them, tactfully, always 
intelligently and truthfully. Then calls 
made on promising prospects at suit- 
able times will produce more than one 
hundred indiscriminate and random 
Visits. 

“The hours of the solicitor cannot 
perhaps be laid out as definitely as 
those of the office employe, because he 
will often find his profitable time in 
those hours which are not usually con 
sidered the business part of the day, 
but to reap success each one must have 
a definite number of hours during 
which he will work systematically and 
with confidence in himself.” 


. s s 
The Mutual Benefit 
Results of asked a number of! 
Prepayment agents to give their 
Receipt reasons for believing 


that the prepayment 
receipt was a beneficial feature for all 
concerned. The premium is paid on ap- 
plication. From these letters the com- 
pany has given a composite of the 
views as follows: 





Effect Upon the Applicant.—Hastens 
the medical examination. Has no op-| 
portunity to feel unkindly toward the | 
agent or himself. Appreciates this as a | 
business transaction of the highest | 
order. Is less likely to lapse his policy, 
having a higher regard for it. Is im- 
pressed with the serious nature of life 
insurance. Is impressed with the idea 
that the agent desires to give real ser- 
vice. 

Effect Upon the Company.—Enlarges | 
its usefulness by increasing the busi-| 
ness. Decreases expense and thus in-| 
creases the service rendered. Changes 
“new” business rapidly into “old.” Im- 
proves the selection of business. Cuts 
down cancellations. 

Effect Upon the Salesman.—Increases 
his self-confidence and helps to drive 
away the “devil of fear.” Decreases 
his worry. Saves his time. Makes 
amendments for increased lines easier. 
Prevents possible switching of business 
by other agents. Increases his busi- 
ness and friends. Saves the reselling 
of policies. 

Effect Upon the Public.—Establishes 
a reputation for the agent in the com- 
munity which causes favorable com- 
ment to be passed upon his work. Pre- 
paid business influences other immedi- 
ate business through the personal 
checks of prominent men. Makes en- 
thusiastic policyholders who readily en- 
dorse. the agent and the company 
among their friends. 
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W. H. Midgette of 
How He Wrote Hampton, Va., repre- 


His First senting the Life In- 

Policy. surance Co. of Vir- 

ginia, tells in the 

following wcrds how he wrote his first 
policy: 


“The first $1,000 Ordinary I wrote 
was a 20-Payment Life on a man, and 
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METROPOLITAN LIFE 








HOME OFFICE BUILDING 





Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1912 was: 
536 per day in Number of Claims Paid. 
6,765 per day in Number of Policies 
Issued and Revived. 
$1,605,814 per day in New Insurance 
Issued and Revived. 


$256,199.67 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$146,616.61 per day in Increase of 
Assets. 


“JOHN R. HEGEMAN, President 








J. G. WALKER, President 
E. D. HARRIS, Ist Vice-President 


Home Office - - 


Insurance in Force.. 


B. H. WALKER, Assistant Secretary 


The Life Insurance Company of Virginia 


ORGANIZED 1871 
RICHMOND, VIRGINIA 


OLDEST - LARGEST 


Southern Life Insurance Company 
The PIONEER Southern Industrial Life Insurance Company 
Its Policies are clear and definite in their provisions and their values are absolutely 
guaranteed 
ee llc kell CU $8,470,628.54 
ii did ching wean acinar December 31, 1912. 6,902.26.35 
Capital and Surplus............. .December 31, 1912... 1,478,002.19 


P December 31, 1912...... 
Total Payments to Policyholders since Organization. 


W. L. T. ROGERSON, 2nd Vice-President 
A. S. HURT, Secretary 


- STRONGEST 





85,963,852.00 
12,986,+13.35 














No long sermon 


is needed 


ness day. 





to prove the salability of our Policies. 


More than two million of them in 


force—hundreds more written every busi- 
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WILLIAM N. COMPTON 


General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 

















his name was Smith, twenty-eight or 
thirty years of age. 

“IT was making a canvass of Indus- 
trial business and called at his home, 
and his wife gave me an application on 
her little two-year-old child. I then 
asked her about the husband, and was 
told that he was not insured. I soon 
convinced her that it was very im- 
portant to her that her husband should 
insure for her benefit. 

“IT left some advertising matter for 
him to look over, and told her I would 
drop in some evening to see him. I 
dropped in the very next evening after 
supper and found him at home and 
reading over the papers that I had left 
the day before. After talking with him 
for a while, I found that he was making 
a salary of about eigtheen-dollars per 
week, and had a wife and one child to 
support. 


“TI decided the best policy to talk to 
him would be a 20-Payment Life. 1 
gave him the rate and showed him the 
cash and paid-up values, and mainly 
that he would be paying the premiums 
during the productive period of his life, 
while he was making more money than 
possibly he would be able to earn afier 


he reached the age of fifty, and at that 
time his policy would be paid up for 
life and the burden lifted, or, if he 
needed some money, he could get $508 
in cash, and his protection for the 
twenty years would only cost him about 
$2.40 per month. 

“He said that looked good to him, and 
asked his wife what she thought about 
it. Of course she advised him to take 
it. No sooner said than I had an appli: 
cation out and asked him his full name 
and fixed him up, collected three dollars 
and balance of annual premium when 
policy was delivered.” 

A. Morley of Indianapolis, thus de. 
scribes his closing argument when he 
wrote his first policy: “My prospect 
put up the excuse that he could invest 
his money to better advantage in real 
estate, which argument I overcame by 
comparing the premium of a 20-Pay Life 
with the city taxes on a piece of prop 
erty worth $1,000. That would be like 
paying taxes for only 20 years, or pre 
vious death, when his widow would re 
ceive a clear deed for the property. 

“This line of argument did not take 
long to convince my man that 20-Pay 
Life insurance was the better invest- 
ment.” 
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NOT WELL POSTED. 

After reading tue leading editorial in 
the February issue of Best’s Life In- 
surance News entitled “Can Mergers 
Be Effected Without An Intermediary?” 
we are forced to the conclusion that 
Mr. Best is not as well posted on in- 
surance affairs as we had assumed him 
to be. 





WHEN IN DOUBT, BLAME THE COM- 
PANIES. 


“Collier's” in its current issue pub- 
lishes the first of a series of articles 
on arson. Let tae good work continue. 
Many extravagant statements are made 
and will continue to be made in these 
articles—they must have “the punch,” 


you know. If they shed even a little 
light on the arson problem they will 
have accomplished something. But a 
glance at the first few paragraphs 
shows that they start with a fixed con- 
clusion. The facts are assembled to 
support a preconceived idea, with no 
attempt to get town to fundamentals, 
for fundamentals make dry reading 


and our magazines are edited for sup- 
posed tired or jaded readers. 

The writer of these articles tells us 
boldly the beginning that the re- 
sponsibility for urson—and some hun- 
dreds of millions in loss—rests on the 
fire insurance companies. Having 
looked into the problem like 
many other good folk in and out of the 
he arrives where 
years ago. That he found 
it exceedingly difficult solve the 
problem of its prevention. 3eing in 
doubt, he followed the formula in mag- 
azine work and blamed big business— 
in this case the fire insurance compa- 
nies. It is sufficiently indefinite not to 
have unpleasani consequences.’ 


in 


arson 
insurance business, 


we did is, 


t9 


It does not occur to these agitators 
that arson is a crime and the suppres- 
sion of crime is the first duty of the 
State. The companies take all reason- 
able precautions against accepting 
business of this kind. Much money is 
spent by the coinpanies not only in in- 
epections and other precautiors but in 
prosecutions also. There was a notori- 
ous loss on a picture frame business 


in New York rvcently, in which the 


ST = ne 


companies collecied evidence of arson 
and took it to the district attorney. 
There was so little prospect of getting 
action after a protracted delay that 
the companies themselves retained a 
prominent and expensive lawyer and 
they sent the proprietor and the in- 
cendiary to prison for long 
terms. 


scate’s 





AGENT THE ESSENTIAL FACTOR. 


The recent action of the Cincinnati 
Life Underwriters Association in going 
on record as being opposed to the ad- 
vertising project brought before the 
National Association of Life Under- 
writers by W. M. Horner of Minneapo- 
that life underwriters are 
careful thonght this 
not likely to be awed 
of the by 
Non-partisan, joint 
proposition. 


lis, shows 
giving 
matter and 
into acquiescence 


some to 
ale 
plan its 
very magnitude. 
advertising is not a 
It has been brought before the compa- 


new 
nies many times before by advertising 
The only difference now is that 
a life insurance the 
through which the proposition comes. 


men, 


man is medium 


Very recenily a promin-nt company 
executive gave «xpression to the point 
of view held by the business on adver- 
tising. This John M. Holcombe, 
president of the Phoenix Mutual Life 
and he was not discussing this adver- 


Was 


tising project, but was merely talking 
to life insurance men about their work 
the field. Mr. Holcombe said: 

“Applications life 
not flock into agency offices seeking to 
Judicious advertising 


in 


for insurance do 


secure policies. 
brings customers to stores and results 
in correspondence from those who can- 
not readily reach the centers where ar- 
but no amount of 


bring a 


ticles are for sale, 


advertising 
amount of business to enable an agent 


wil! sufficient 


to make a living. He must study the 
individual needs of his neighbors and 
must call upon them, tactfully, always 


intelligently and truthfully.” 

It may be ciaimed by the advocates 
of the advertisiag that no at- 
tempt will made business 
as a direct result 
that it will be «a 
arouse an appreciation 
ciples of life 
out the fundamental 
demnity. Surely, it 
gently argued that 
day of life insurance, 
money need to expended 
purpose. No man of business activity 
or any 
the necessity of life insurance. 


scneme 


be to write 


of this advertising, 


general campaign to 
prin- 
point 


the 
to 
this 
intelli- 
advanced 
of 
this 


of 
and 
for 


L'surance 


need in- 


cannot be 


in this 


vast sums 


be for 


responsibility now questions 


Schemes unli.nited have been de 


vised by ambitivus for secur- 


large 
and 


persons 
life 


cost. 


insurance 
Whether 
order,” “over-the-counter” 
what-not, the end 
the agent is the essential factor. 


ing a volume of 


quickly at low 


“mail or 


is always the same 





Out again, in again—Ekern. 

In New York a star base ball pitcher 
is selling accident policies to his asso- 
ciates on the diamond; in Chicago a 
young hero of the gridiron is insuring 
the lives of hts fraternity fellows. 
From present indications. there will 
soon be a nuinber of New York police- 
men, once popular and powerful on the 
force, who will be looking for new 
avenues of activity. 
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LEGISLATION AT ALBANY 


BILLS THAT HAVE BECOME LAWS. 


Several Department Measures Pass— 
Strong Protest Against State 
Fund for Compensation. 





(Special to THE EasTRERN UNDERWRITER) 

Albany, Feb. 12.—The first insurance 
bill to become a law this year is that 
which Senator Ramsperger introduced 
for the State department authorizing 
the State superintendent to revoke the 
license of any insurance agent for cause 
after hearings on complaint against 
him. The agent, however, is given the 
right of a court review. The bill pro- 
vides that an agent whose license has 
been revoked cannot get a new license 
for at least one year. It was signed 
by the Governor Tuesday. 

Two more department bills were sent 
to the Governor this week after pass- 


ing the Assembly. They were intro- 
duced by Senator Ramsperger. The 


first of these bills applies to brokers 
practically the same provisions as are 
contained in the bill just signed by 
the Governor. Both contain a provis- 
ion that “this section shall not apply 
to any contract of life insurance nor 
to any contract of insurance upon or 
in connection with marine or transpor- 
tation risks or hazards other than con- 
tracts of automobile insurance, nor wpon 
contracts of insurance upon property lo- 
cated without the State, nor to con- 
tracts made by persons, partnerships, 
associations or corporations authorized 
to do business under articles five, six, 
seven and nine of this chapter.” 

The second ‘bill just sent to the Gov- 
ernor provides for the licensing of in- 
surance adjusters and the revocation of 
their licenses for cause, the same as in 
the case of the bills applying to brok- 
ers and agents. This bill states that 
“This section shall not apply to an 
agent or employe of an underwriter by 
whom a policy of insurance against loss 
or damage by fire shall have been writ- 
ten upon property within this State, in 
adjusting loss or damage under such 
policy nor to a broker acting as adjust- 
er without compensation for a client for 


whom he is acting as broker, nor to 
contracts made by persons, partner- 


ships, associations or corporations au- 
thorized to co business under 
nine of this chapter.” 

The Assembly on Tuesday passed 
the bill of Assemblyman Walker, giv- 
ing the State superintendent of insur- 
ance supervision over the promoting 
of new insurance corporations and the 
“sale of securilies of insurance cor- 
porations and of corporations organ- 
ized to promote or hold the: capital 
stock of insurance corporations.” The 
purpose of the measure is to prevent 
the selling of stock that is not what 
it is represented to be. Persons de- 
siring to sell insurance company stock 
must obtain certificates of authority or 
licenses from tre superintendent of 
insurance, and if this license is re- 
voked because of misrepresentation of 
the value of the stock or other cause 
that person canrot apply for another 
certificate for five years. 

The same bill, introduced by Sena- 
tor Ramsperger passed the Senate 
Tuesday. One will be substituted for 
the other and it will then be sent to 
the governor for his approval. 

Four insurance department bills, in- 
troduced by Senator Ramsperger, 
were passed by the Senate to-day. They 
are: 

Requiring a copy of a certificate, in- 
creasing or reducing the capital stock 
of an insurance corporation to be filed 
with the superintendent of insurahce. 

Requiring a_ certificate, extending 
the corporate existence of an insur- 
ance company to be filed in the office 
of the superintendent of insurance. 

Providing that one-fourth of the di- 
rectors of title, credit, guaranty and 
securities guaranty corporations shall 
be elected annually. 

Permitting the amendment of cer- 


(Continued on page 18.) 
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| OF PERSONAL INTEREST 





Frederick A. Wallis, manager for the 
Fidelity Mutual Life, of Philadelphia, 
covering Greater New York and Long 
Island, in addition to being a life un- 
derwriter of much experience and a 
close student of insurance matters, is 
also a large calibre man.in several 
other directions. Justice Hughes, when 
Governor of New York, offered Mr. 
Wallis the berth of Superintendent of 
Insurance of New York, for Mr. Wallis 
seemed to him to be peculiarly fitted 
to deal with the complex problems and 
difficult situation that the business was 
then facing. Never attracted by prom- 
inence or the “limelight,” he finds his 
greatest usefulness in developing and 
directing the energy of others. He has 
an inexhaustible source of energy him- 
self and he gets action by his own ex- 
ample and inspiration. Mr. Wallis is 
varied in his interests and gets in con- 
tact with the world in many and vari- 
ous fields of thought and activity. When 
one of the greatest and wealthiest 
churches of New York was looking 
about the world for a big man to fill 
its pulpit, Mr. Wallis was one of the 
committee selected to go to London to 
hear the greatest English contempo- 
raneous preacher. There was some op- 
position abroad about taking this prize 
away and the reverend gentleman him- 
self was long in doubt, the whole mat- 
ter becoming somewhat of an interna- 
tional question, being much aired in the 
daily papers to the embarrassment of 
all. Into this situation stepped Mr. 
Wallis and he is credited, although 
breathing no word of it himself with 
characteristic mocesty, with smoothing 
the troubled waters, “signing up” the 
great. preacher and settling happily a 
very difficult situation. Next to being 
a life insurance man, Mr. Wallis would 
perhaps prefer to be known as a farmer. 
He believes in fundamental, basal 
things. Out in the heart of the Blue 
Grass section of Kentucky, Mr. Wallis 
is known as a breeder and all around 
gentleman farmer. Like everything 
else the touches, the business of the 
farm is systematized to the perfection 
of detail. 





Insurance Society of New York. 


An interesting program has been ar- 
ranged by the Insurance Society of 
New York for its meetings in Febru- 
ary. On Tuesday evening William D. 
Greer of the North British & Mercan- 
tile discyssed “Hazards of Oils and Sol- 
vents” accomvanied with demonstra- 
tions, at the Round Table meeting at 
the library. Oiher meetings are as fol- 
lows: 

February 17th.—“Some popular falla- 
cies regarding the liability of brokers 
and agents for premiums collected,” by 
Frederick T. Case, of the-New York 
Bar. 

February 18th —‘Concrete Construc- 
tion,” by Prof. Ira H. Woolson, Con- 
sulting Engineer, National Board of 
Fire Underwriters. 

February 25th—(Dinner and Meet- 
ing)—"‘‘Classification— Discrimination,” 
by E. G. Richards, Manager, North 
British & Mercantile Insurance Co. 





Prominent Agents at Panama. 





C. F. Hildreth of Freeport, Ill., chai 
man of executive committee of the Na- 
tional Association of Local Fire Insur- 
ance Agents has just returned from a 
trip of inspection to the Panama Canal. 
C. H. Woodworth of Buffalo and 
George D. Marktam of St. Louis are 
at present visiting the Canal with their 
wives. 





General Manager Charles H. Holland 
of the Royal Indemnity Co. is on a tour 
of the companies agencies in the South. 
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10 TAKE A HAND IN RATING 


ARKANSAS CREATES COMMISSION. 








Board to be Composed of State Auditor 
and Two Others—Has Merit Rating 
Scheme. 





A State Insurance Commission is 
planned for Arkansas which shall have 
complete jurisdiction over all insurance 
matters including the fixing, control 
and regulation of rates, and it will also 
establish a merit rating plan giving 
credit for improvements, ete. The 
whole scheme is presented in a Dill 
that has been introduced by Senator 
Covington. The bill provides for the 
establishing of a State’ Insurance 
Board to be composed of the State 
iuditor and two others to be appointed 
vy the governor for a term of two 
years. 

The board is empowered to fix, con- 
trol and regulate the rates of fire In- 
surance and draft rules and regulations 
for determining maximum = specific 
rates therefrom. The board also is 
given authority to change the rates 
and general basis schedule. 

One of the duties of the board, as 
provided in the bill, shall be to ascer- 
tain the annual fire loss in the State 
and collect such data as will make 
possible a classification of the fire 
losses, the causes and the amount of 
premium collected for each class of 
risk and the amount paid thereon, in 
such a manner as will be of assistance 
in determining equitable insurance 
rates, methods of reducing fire losses 
and reducing the insurance rates of the 
State. Sworn statements are to be re 
ceived from insurance companies af 
fected by the law and from employes 
of such insurance companies, covering 
a period of three years prior to Janu 
ary 1, 1913. The statements also are 
to be received after the measure is ip 
effect. Penalties and forfeiture of the 
right to do business in the State are 
provided for refusal to give the re 
quired statement or refusal to permit 
examination of records. 

The bill authorizes the board to give 
each city, town, village or locality cre- 
dit for each and every hazard reduced 
or removed, as well as added fire-fight- 
ing equipment, increased police protec- 
tion or other precautions tending to de- 
crease the fire risk. The bill pre- 
scribes that the policyholder shall re- 
ceive the benefit of the decreased rate 
resulting decreased hazard. Provision 
is made for the hearing of the appeals 
from the rulings of the board, and it is 
required that notice of thirty days be 
given before rulings or changes in rul- 
ings go into effect. The right of court 
appeal is also given by the bill. Purely 
mutual or profit-sharing insurance com- 
panies, not conducted for profit, are ex- 
cepted from the provisions of the act. 

To reimburse the State for the 


amount to be expended during the cur- 
rent fiscal year, the board is instructed 
by the bill to collect from each insur- 
ance company affected, before March 
20 of each year the proportion of 
$25,000 which the gross premiums col- 
lected by the company bear to the ag- 
gregate premiums collected by ail com- 
panies affected. If the expense is less 
than $25,000 for running the depart- 
ment, the bill provides that reduction 
shall be made for the next year. 





AHEARN WANTS ARSON BUREAU. 





Fire Marshal Says in Annual Report 
That Incendiarism is on 
Increase. 





State Fire Marshal Thos. J. Ahearn 
in his annual report, recommends legis- 
lation that wil! check incendiarism 
which he says is on the increase in 
this State. He especially advocates 
the establishment of an “arson bureau” 
to do this work. 

Fire Marshal Ahearn states that the 
large fire waste in this State which last 
year, outside of Greater New York, 
was responsible for a loss of $12,850,- 
954, is due to poor construction, care- 
lessness, lack of public education in 
fire prevention and attention to fire 
fighting rather than to its prevention. 
He points out that 80 per cent. of all 
fires are the result of “carelessness, 
negligence or ignorance,” and urges 
the organization of fire prevention and 
protection clubs in every community, 
composed of representatives of all 
classes, “at the monthly meetings of 
which the subject could be discussed 
by competent men.” 





Franklin’s Cook County Agents. 





John D. Cory & Co. of Chicago, has 


been appointed Cook County agents of | io 


the Franklin Fire of Philadelphia. 
retary Edgar P. 


Sec- 
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CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A wise agent makes his strongest company 
his leader. That company is certain 
to be the Continental. 


Home Office Western Office 
80 Maiden Lane, New York 332 South La Salle St., Chicago 


HENRY EVANS, President 
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Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 





Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix 





Home Office Western Office 
80 Maiden Lane, New York 137 South La Salle St., Chicago 


HENRY EVANS, President 
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Luce was in Chicago | 


for some time making a thorough in- | 


vestigation of conditions there and the 
appointment is regarded as an excellent 
one. 





What’s a Rebate in Arkansas? 





The insurance commissoner of Ar- 
kansas having ruled that an agent who 
divides his commission with the insured 
is guilty of rebating, the attorney-gen- 
eral adds to the joy of doing business 
in Arkansas by giving an opinion that 
nothing in the statutes of the State pre 
vents such action by the agent. 





Removes District Charge. 





The New York Fire Insurance Ex- 
change at a meeting held on Tuesday 
decided to remove the district charge 


| 


of 5 cents on specially rated risks from | 


the Bronx and the remaining districts 
of Brooklyn. 
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FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 


Backed by almost illimitable re- 
sources, the Fidelity Underwriters 
policy is the strongest fire policy 
issued today. 


Gross Combined Assets 
Policyholders’ Surplus 


Home Office 
80 Maiden Lane, New York 


$42,215,116 
Litnnawe $23,589,661 


Western Office 
332 South La Salle St., Chicago 
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underwriters. 


Efficient Help Given Local Agents 


A strong feature in connection with the General Fire of Paris, France, 


is the aid extended by the Company to its representatives in the field. 


is practical, effective and cheerfully given by a staff of trained and successful 


FRED S. JAMES & COMPANY 


United States Managers 
123 WILLIAM ST., NEW YORK CITY 


If you have an opening in your 


agency for a high-grade Company, promptly advise 


The help 
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JANUARY FIRE LOSSES LESS | 





REDUCTION OF FIFTEEN MILLION. 





Records Show $20,193,250 as Against 
$35,653,150 in 1912—365 Fires 
Over $10,000. 





The fire loss in the United States and 
Canada during January were less by 
over $15,000,000 than in January, 1912. 
The exact figures as given by the Jour- 
nal of Commerce are $20,193,250 as 
against $35,653,150 for January, 1912. 
The chief cause to which the reduction, 
amounting almost to one-half, is the 


unusually miid weather that has pre 
vailed during the month. The losses 
in January, 1911, amounted to $21,922,- 
450. 


During January, 1913, there were 365 
fires causing a loss of $10,000, or over 
in each instance. Sectionally the 
Northwest produced the greatest num- 
ber of losses. Some of the largest fires 
were the following: 

Calgary, Alberta, meat packing.$910,000 
Chicago »usiness block ....... 500,000 


Edmonton, Alberta, bus. bik... 300,000 
Mason City, Ia., hotel, etc. .... 300,000 
Kansas City, office bldg. ...... 250,000 
Peoria, Ill., grocery warehouse. 200,000 
Detroit, printing plant ........ 200,000 
Mobile, Ala., theatre ......... 200,000 
Battle Creek business block... 200,000 
Missoula, Mont., hotel, etc. .... 127,000 
Muskegon, Mich., Elks Temple 150,000 
Carbondale, Pa., bus. houses.. 125,000 
Winnipeg, Man., hotels, stores. 175,000 
Cincinnati business block ..... 100,000 
Chicago carriage factory ...... 100,000 
Baltimore steel works ........ 100,000 
Winnipeg, Man., hotel stores .. 100,000 
New Rochelle, N. Y., mot’n pic. 125,000 
Brantford, Ont., cordage ...... 100,000 
St. Anthony, Idaho, bank, stores 250,000 
Trenton, Ont., business block .. 300,000 
Newark, N. J., warehouse .... 260,000 
Cleveland, O., hotel .......... 200,000 
Larned, Kan., stores .......... 200,000 
Selins Grove, Pa., store plant .. 125,000 
Chicago, grain warehouse ..... 150,000 
Ft, Saskatchewan, Al., dry gds. 150,000 
Ashland, Pa., shirt factory 130,000 

112,000 


Chicago, department store 





NEW ENGLAND BUREAU MEETS. 





Edward C. Brush Elected Chairman— 
Statistics Show Very Satisfactory 
Work by Organization. 





The New Eng:and Bureau of United 
Inspection held its annual meeting in 
Boston last week when the following 
officers were elected: 

Chairman, #Hdward C. Brush; vice 
chairman, Chas. D, Palmer; treasurer, 
Clifford H. Rice; clerk and manager, 
Edward A. Northey. A governing com- 
mittee of 9, and a finance committee of 
3 were also elected. During the year 
6,134 surveys and reports have been 
made and 1,112 plans. The statistics 
for the year show a large number of 
corrections ~ecured in the risks under 


inspection, the total for 1912 being.4,- | 


671 and since organization 139,289. The 


tests of apparatys numbered 3,439 and 


a total since orgenization of 71,893. 





Drops Inspection Charge. 





Manager Robb of the New York Fire 
Insurance Exchange annountes that 
the charge for inspecting gasoline in 
garages has been abolished by the 
New York Fire Insurance Exchange. 
The Exchange will also reduce the 
charge for automobiles in garages so 
that only the actual number housed 
will be taken into account. 





Reductions at Galveston. 





The Texas State Insurance Board 
has made a reduction of 15 per cent. 
on risks witao the city of Galveston. 
This is based on the record of the loss 
ratio of the city which is given as .117 
for the three years past. 





WILLIAM G. WHILDEN, Vice-President. 
AUSTIN F. HANCOCK, Vice-President. 


GEORGE BERRY, Managing Director. 
L. P. TREMAINE, Secretary. 


Berry, Tremaine & Co. 


(Incorporated) 





GENERAL AGENTS 


ALLEMANNIA FIRE INSURANCE COMPANY 


NEW YORK STATE (except Suburban and Metropolitan) 
AMERICAN UNION FIRE INSURANCE COMPANY 


NEW YORK SUBURBAN 


AUSTIN FIRE INSURANCE COMPANY 
NEW YORK STATE 


CENTRAL NATIONAL FIRE 


INSURANCE COMPANY 


STATES OF NEW YORK AND NEW JERSEY 


COMMONWEALTH FIRE 
NEW YORK STATE 


GERMAN AMERICAN FIRE 


INSURANCE COMPANY 


INSURANCE COMPANY, PA. 


STATES OF NEW YORK AND NEW JERSEY 


NEW JERSEY FIRE INSURANCE COMPANY 
NEW YORK STATE 


PHILADELPHIA UNDERWRITERS, PHILADELPHIA 


NEW YORK SUBURBAN 


REPUBLIC UNDERWRITERS, DALLAS 
NEW YORK STATE 


123 William Street, 


NEW YORK 














HOW EASY IT IS TO OPERATE! 


» 


PYRENE 





FIRE EXTINGUISHERS 


TURN HANDLE TO LEFT 

WORK LIKE A PUMP 

DIRECT STREAM AT EDGE OF 
FLAMES 


The PYRENE FIRE 
EXTINGUISHER, filled 
with the compound 


PYRENE, is the most 
effective extinguisher of 
incipient fires known to 
science. 


The double-acting, power- 
ful pump throws a stream of 
PYRENE a distance of 
thirty feet. 
operate. 
small size and weight, the 
PYRENE FIRE EXTIN- 
GUISHER can be carried to 
any part of a building and 
put to instant use. 


PYRENE, the extinguish- 
ing compound, 
flames instantly and is 
efficient on fires in the most 
inflammable materials. 


It is easy to 
On account of its 


smothers 








Length 14 in. Weight 5 Ibs. filled 





WRITE FOR INFORMATION 


Included in the lists of 
Approved Fire Appli- 
ances issued by the 
National Board of Fire 
Underwriters. 








PYRENE MANUFACTURING CO., 


1358 BROADWAY 
NEW YORK CITY 





February 13, 1913. 








TROUBLE STILL UNSETTLED 


UP-STATE SITUATION CONTINUES. 





Further Resignations From Albany 
Board Expected Before Reorgani- 
zation is Forced. 





Albany, N. Y., Feb. 12. (Special.)— 
Statement of the troubles in the local 
board here are far from settlement, 
and it is confidently predicted that 
resignations in addition to those 
already offered, will be filed before 
company men step in and insist upon 
corrective measures. 

Recent amendments to the. State 
law will force a modification of the 
boards regulation as to brokerages, 
and this as well as other matters will 
have to be adjusted once the time for 


definite action in this community be 
reached. 
The “Albany situation” formed the 


subject of a special meeting at Syra- 
cuse on Tuesday, of the State Associa- 
tion Committee named at the latest 
gathering of inat body to delve into it. 

John A. Scott has disposed of his 
insurance interest to the F. P. Elliott 
Fire and Real Estate Agency, and in 
future will confine himseif strictly to 
handling real escate. 





ROSSIA INSURANCE CO. 





Popular St. Petersburg Company’s Pre- 
mium tncome Now Close 
to $65,000,000. 





A substantial increase in assets, net 
surplus and premium income, and a de- 
crease in the expense ratio, are the 
noteworthy features in the latest an- 
nual statement of the Unitea States 
branch of the Rossia Insurance Com- 
pany of St. Peteisburg, one of the 
strongest and most popular of the re- 
insuring offices transacting business on 
this side the watér. 

The admitted assets of the Company 
on January 1 last, were $5,590,005 
while the liabilities aggregated $4,396,- 
215 ($3,600,473 of the amount being re- 
insurance reserve), leaving as net sur- 
plus the handsome sum of $1,193,789. 

The business in force reached the 
enormous total of $545,372,914. 

For the year 1912 a total income of 
$6,401,704 was received, fully $5,888,156 
thereof being premiums, thus attesting 
the magnitude of the Company’s oper- 
ations here. 

In the same period the Rossia in- 
curred losses of $3,654,527, upon which 
it paid $3,442,414, while an additional 
$1,964,683 went for general expensés; 
the head office getting $175,031 of the 
amount. 

The ratio of tusses incurred to pre- 
mium receipts for the year was 62 per 
cent., while the expense ratio called 
for a further 30.3 per cent. 

During the past twelve months C. F. 
Sturhahn, United States manager of 
the Company, gave thoughtful study to 
the expense element of his business, 
with the result that he was:able to cut 
over 5 per cent. from his 1911 record, 
a very remardabie showing under any 
circumstances ard doubly so in view 
of the gains made by the Company in 
other desirable directions 

Strict adherance to honorable busi- 
ness practices on the part of Manager 
Sturhahn, has proven again and again 
the wisdom of the trite saying that 
“square dealing pays.” 





Local Agents Bills. 





been introduced in 
the Legislature of Indiana that are 
favored by the local agents of that 
State. One is to require the counter- 
signing of all pulicies by agents resi- 
dent in the county in which the risk is 
written for which the agent is to re- 
ceive full commission and the other 
bill for the prevention and discrimina- 
tion of premium rates in one part of 
the State as compared with risks of 


Two bills have 











the same class in other parts of the 
State, 
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UNDERWRITERS AGENCY BILL 


PRESENTED. 





STRONG DEFENSE 





J. H. Stoddart and Others Appear Be- 
fore Massachusetts Legislative 
Committee on Matter. 


A number of prominent fire under- 
writers appeared before the joint com- 
mittee of the Massachusetts Legislature 
last week to defend underwriters 
agencies and protest against the bill 
pending in that State which prohibits 
the operation of underwriters agencies 
in the commonwealth. Among those 
who appeared at the hearing were: J. 
H. Stoddart, C. E..Galacar, C. G. Smith 
of the German American, C. S. Fowler 
representing the National Board, F. H. 
Nash representing a large number of 
firms. 

In addressing the committee Mr. 
Stoddart explained that he represented 
no company and appeared merely as a 


fire insurance agent. He described 
how the general agency of A. & J. H. 
Stoddart was formed. That it now 


represented the Hartford Fire and had 
7,000 reporting agents. It issued the 
regular standard form of policy, bear- 
ing the name of the Hartford Fire and 
A. & J. H. Stoddart as general agents. 
The firm a half-century ago adopied 
the trade name of “The New York Un- 
derwriters Agency” as describing exact- 
ly the firm’s business, location and the 
fact that it was an agency. To be 
deprived of using this form of name 
now would do a serious injury to its 
business. Mr. Stoddart continued: 
“The causes which induced the petition 
for the introduction of this bill arose 
from a trade controversy in the insur- 
ance business. I! will not trouble you 
by going into details thereof, as doubt- 
less there are other speakers who will 
have occasion to mention them. Suffice it 
to say the bill is not introduced in the 
interests of the public. How could the 
policyholder be injured by knowing 
that his policy is issued “through the 


New York Underwriters’ Agency, A. 
and J. H. Stoddart, general agents, 100 
William street, New York’? The le- 


value which the author of the 
right to print on the 
policy the names of 
with the insurance 
transaction is well illustrated by the 
fact that in preparing the bill, while 
undertaking to prohibit any “trade 
name or designation” or statement of 


gitimate 
bill places on the 
outside of the 

those connected 


the fact that the policy was issued “by, 
through or for any general agency, 
he carefully provides that his own 
name ag local agent shall be retained 
on the policy. Think of it, gentlemen, 
the name of the local agent may be 
printed, but the names of the general 
agents, the men who appoint or re- 
move him, the men to whom he is 


responsible for the correct conduct of 


the business may not. The author of 
the measure goes even further and 
permits the printing gf the name of 


the broker. The broker! a person who 
is not in relation with the company, 
who cannot bind it by any act of his 
and who is the agent of the assured 
he may have his name on the policy, 
but not the general agents, to whose 
jurisdiction the company has confined 
its management over wide areas! 

“IT am prepared to show that a state 
ment of the agency or general agency 
“through or for whom” the policies are 
isued is of great importance to the 
policyholder. Suppose the local agent 
who signed the policy has died or moved 
away, or for any reason the company 
concerned should have discontinued its 
agency at the place where the policy 
was issued, and suppose the policy- 
holder needed an endorsement on his 
policy, to whom is he to go? He may 
need an immediate permit for addi- 
tional insurance, or to operate his 
factory by night, or some unexpected 
hazard may have developed, which 


would absolutely void his insurance un- 
less the company made an endorsement 

policy with 
If he 


on the 
sion. 


requisite permis- 


does not know 
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whom” the policies are issued, 
alternative is to notify the 
head office of the company. It is a 
well-known fact that there is hardly 
a head office in the country which has 
immediate jurisdiction in every 
The business is transacted through 
general agents or branch offices. In 
our Own case such a policyholder would 
send one of our policies to Hartford 
because no other name would appear 
on the policy. He could not get im- 
mediate action on his request at Hart- 
ford because the record of the policy 
and detailed information regarding the 
risk is on file at our office in New 
York. The Hartford would be com- 
pelled to send the policy to us for con- 
sideration of the assured’s request. In 
case of other companies he might be 
compelled to send his policy to Phila- 
delphia or Chicago, for subsequent re- 
mailing to Eastern general agents. 
Time would necessarily be lost and if 
meanwhile a fire should occur, the 
policyholder’s insurance might be 
vitiated. 


or for 
his only 


“In conclusion, I summarize fol- 
lows: 


“The matter 


as 


under censideration is a 


trade controversy which the parties 
concerned were unable to settle among 
themselves. It is now sought to have 


the Commonwealth of Massachusetts 
dispose of the matter by advancing the 
alleged interests of one set of men to 


the injury of another set. The bill, 
if adopted, would do wanton injustice 
to many insurance men who, like our- 


to the 
honorable 


selves, have devoted a lifetime 
upbuilding of a large and 
business. 

‘Lastly, that so far 
of the public are concerned, the 
property-owners of Massachusetts, in- 
stead of being benefitted by the meas- 
ure, would actually suffer injury—and 
that simply to gratify the desire of 
some agents to suppress the names of 
offices with which they find themselves 
in competition.” 


as the interests 


State. | 
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Capital Stock - 
Liabilities - - 
Special Reserve Fand 
Net Sur; lus - 


Toial Assets 


Cc. E. Sheldon, V. Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 184€ 


\’. L. Hoadley, President 


F. Hoadley, Asst, Sec’y. 


&1.000,000.00 
5,431,072.05 
300,000.00 
3,1: 35 102.52 


$9, 866, 17 74.57 


C. W. Bailey, Seo’y. 























CAPITAL TO BE DOUBLED. 
Globe Fire cf San Antonio to Issue 
$100,000 of Additional Stock, and 
Extend Operations. 

To permit extension of 
particularly in its automobile depart- 
ment, the Globe Fire of San Antonio, 
Texas, will increase its capital from 
$100,000 to $200,000, the new issue to 
be sold at $125 per share, the excess 
beyond par going to surplus account. 
At the recent annual. meeting of the 
Company its record for the past year 
was presented, the stockholders ex- 
pressing keen satisfaction therewith. 
All former officers were re-elected, the 
official roster reading: President, Van 
A. Webster; vice-president, E. F. Booty: 
second vice-president, H. C. Miller; 
third vice-president, G. W. Royalty: 
fourth vice-president, J. C. Coit; gen- 
eral attorney, Henry C. King; Jr., 

treasurer, W. F. McCaleb. 


operations, 








| FIRE ASSOCIATION 


Office: Company’s Building, 407-409 Walnut St. 


Organized 1817 Incorporated 1820 
Cash Capital “ie 000 






{| E. C. IRWIN, Presiden T. H, CONDERMAN, Vice-President 
i G. GARRIGUES Sec. and Treas. 
1 R. N. KELLY, J sst. Sec. and Treas. 


Assets $8,989, 219.63 


OF 
PHILADELPHIA 


Charter Perpetual 











Nord -Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
ESTABLISHED 1857 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, Unrtep States Manacer 


Agents Wanted in Principal Cities and Towns 








FIRE 


AND TORNADO 
RENT, LEASE, USE 
AND OCCUPANCY 





CAPITAL - $4,000,000 , 
ASSETS - $16,953,773 
LIABILITIES - $8,649,873 


EUGENE L. 
BENJAMIN RUSH, Vice-President 
JOHN O. PLATT, 2nd Vice-President 





“through , 


INSURANCE COMPANY OF NORTH AMERICA 
PHILADELPHIA, PA. 





hel 


NET - SURPLUS $4,000,000. 
SURPLUS TO POLICY HOLDERS $8,303,900. 


ELLISON President 


MARINE 


AND INLAND TRANS- 
PORTATION, MOTOR 
BOAT, TOURIST 
FLOATER,AUTO- 
MOBILE FLOATER, 
PARCEL pRCEL POST 


LOSSES PAID SINCE 


ORGANIZATION 
$154,461,000. 


T. HOWARD WRIGHT, Sec’y and Treas, 
SHELDON CATLIN, Ass't. Secretary 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Statement, January 1, 1913 
Cash Capital..... $1,000,000.00 
ee 7, 213,762.27 
Net Surplus 2,613,814.88 
Surplus for Policy 

Holders ....... 3,613,814.88 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,820,678.00 
Cash Surplus to Policy 
Holders - - - 2,288,079.00 


The real strength of an insurance company is in 
the conservatism of ite management, and the map- 
agement of THE HANOVER is an absolute as- 
surance of the security of its policy 
R. EMORY WARFIELD - President 
JOSEPH McCORD - Vice-Pres. & Sec'y 
WILLIAM MORRISON . Asst. Sec'y 


JAMES W. HOWIE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











WESTERN ano 
ATLANTIC FIRE 


INSURANCE CO. 


NASHVILLE, TENN. 


$200,000.00 
$122,760.50 


Manager 


CAPITAL - - 
NET SURPLUS - - - 


H. H. RIMINGTON, 
Cc. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 


OPERATING IN 


Pennsylvania, Obio, Maryland, Virginia, West 
Virginia, Tennessee, Kentucky, Alabama, 
Louisiana, Indiana, Illinois and Colorado 
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GOV. SULZER'S SECOND MESSAGE. 





Again Urges Revision of Standard Form 
—<Acts on Letter From Com- 
missioner Johnson. 





Governor Sulzer has sent a second 
message to the New York Legislature 
urging revision of the standard form 
of fire policy. The message was insti- 
gated by a letter received from Joseph 


Johnson, Fire Commissioner of New 
York city. 
Mr. Johnson’s letter criticised the 


business methods of the fire insurance 
companies and deciared that “to compel 
fire insurance Companies to revise their 
policies without, at the same time, fore- 
ing them to change their business meth- 
ods of supplying these policies to the 
publie, would be literally adding fuel 
to the flames.” 

“If what Commissioner Johnson says 


is true, and I have no doubt that it is 
true,” says the Governor, “the Legis- 
lature ought to take immediate action 


regarding the fire insurance business.” 

The Governor again refers to the re 
port made by William B. Ellison, who 
was commissione! to investigate the 
question of revising the present form 
of fire insurance policy in this State. 
Of the letter of Commissioner Johnson, 
which is incorporated in the message, 
the Governor says: 

“In my opinion this is a matter of 
much moment concerning the general 
welfare, and, it seems to me, demands 
the immediate attention of the Legisla- 
ture to the end that the evils to which 
reference is made be remedied at the 
earliest possible day. Hence, I renew 
recommendation that the State of 


my 
New York should have the best stand- 
ard fire insurance policy in the coun- 
try.” 





The Williamsburgh City Fire, of New 
York, which ceased business in Cali- 
fornia after the conflagration of 1906, 
has resumed writing there. The Asso- 
ciated Underwriters, of .San Francisco, 
is its general agent for the entire 
Pacific coast. 


The Western Adjustment Co. held its 





annual meeting in Chicago last week 
and elected the following officers: 
President, Walter H. Sage, German- 


THE EASTERN UNDERWRITER 


American, succeeding the late A. J. 
Harding; vice-president, H. C. Eddy, 
Commercial Union; secretary-treasurer 
and general manager, W. E. Marine; 
executive committee, C. R. 
Fidelity-Phenix; John H. Carr, Citizens 
of Missouri, and Harold W. 
Prussian National. 


_ 


ITS FIFTIETH ANNIVERSARY. 





Fireman’s Fund Rounds Out Half-Cen- 
tury Mark in Splendid Financial 
Shape. 


The present year marks the fiftieth 


anniversary of tue Fireman’s Fund In- 
surance Compauy of San Francisco, 
long one of the favorite underwriting 
institutions of the country, and directed 
by men who have displayed marked 
ability in surmounting difficulties that 
would have crushed the average com- 
pany executive. 

In the 32 years 
since 1880 the Fireman’s Fund, “(ac- 
cording to the California standard) 
shows the following remarkable gains: 
In asseis, from $741,487 to $9,268,924; in 
reinsurance reserve, from $244,603 to 
$3,812,953, and in net surplus, from 
$153,172 to $3,164,730. 

The Company suffered severely in 
the sweeping San Francisco conflagra- 
tion of 1996, but, Phoenix like, rose 
from the ashes, stronger and more 
firmly intrencned in the confidence of 
the insuring pubiic than ever, and its 
progress since that epoch marking 
period has been one of unusual prog- 
ress. 

William J. Dutton continues a pres- 
ident of the Company, while its East- 
ern department is ably directed by A. 
K, Simpson, manager and J. W. Little, 
assistant manager, with offices at 
Boston. 


that have elapsed 





and after March 1 the business 
Fidelity Underwriters in the 
Staes of Massachusetts, 
and Connecticut will be 
supervised by W. F. Dooley, as special 
agent traveling from _ Boston. Mr. 
Dooley at present is covering the New 
England field for the St. Paul Fire & 
Marine, and is spoken of as a young 
underwriter of fine capacity. 


On 
of the 
prominent 
Rhode Island 








EVERETT C. BENTON..... 
JAMES J. STORROW.... 

WALTER B. HENDERSON.... 
WALTER ADLARD 
JOHN J. DOWNEY... 
GUY A. HAM 
FRANK E. BUXTON 


MASSACHUSETTS 
FIRE and MARINE INSURANCE CO. 


Incorporated under the Laws of Massachusetts 


HOME OFFICE, BOSTON 
STATEMENT OF CONDITION 


JANUARY ist, 1913 
(MASSACHUSETTS STANDARD) 
ASSETS. 

ae rene ee are ae eet he ee ee ee eet tere ene $301,426.00 
IE, Shag Race Wh Oe ce ai aed pave aac a8 aah IE AL AIS POR aa 750,775.00 
Ree RIE OW: CUEEND og vinicc.aik 860.0 WS ¥0-0-0:4:9- 5-6 v blow Bincels 50,000.00 
ED aoe a dita e ae ds Ce nade e Oa Red wee ha eames 74,750.00 
Premmuins 1 Course Of COLGCTON 2 occ cccccsececsescsedeus 93,517.66 
ee errr Tr re re err Tee rer rT 8,821.08 
Cen Oe SE NS ON OO nds CSciccse te eb terse st asewneees 58,767.20 

$1,337,856.94 

LIABILITIES. 


Reinsurance reserve (unearned premiums) 


Losses in process of settlement ... 
Fee DEROE GRD 6a cictsciowcevees 
SE. Navocekeunnwe as 
EGE MUTOENE 22.00 exewses 
Surplus to policy holders .......... 


Secretary and Managing Underwriter 


$399,283.56 
55,283.08 
10,081.94 


coeccsccs Dbedyes 


875,208.3 


$1,327,856.94 


eeidontie wae President 
Vice-President 
Vice-President 


General Agent 
General Counsel 





Street, | 


Letton, | 





February 13, 1913. 








HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 


PERCY B. DUTTON, Manager, Rochester, N. Y. 











Authorized Capital $500,000 


Driruit National Hire 
IJusuranuce Cn. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 








THE MONONGAHELA UNDERWRITERS 


Created to protect the business and agents of the MONONGAHELA INSURANCE COMPANY, established 
1854 when that Company was absorbed by the AMERICAN UNION FIRE INSURANCE COMPANY 


THE PITTSBURGH FIRE INSURANCE COMPANY > 


Established 1851 Of PITTSBURGH, PENNA. 


THE GERMAN FIRE INSURANCE COMPANY 


Established 1867 Of WHEELING W. VA. 


EASTERN DEPARTMENT 


Manhattan Life Building, Philadelphia, Penna. 
The well established record of this office for promptness and fairness will be maintained, and our 
facilities are better now than ever before. 








NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN. 


STATEMENT, JANUARY Ist, 1912 

LIABILITIES 
ee 
Reserve for Re-Insurance......................... 7,212,863.55 
Reserve for Outstanding Losses.................. 644,600.66 
Special Reserve for all Contingent Liabilities. . . 350,000.00 
IIR, onc ones ccccesccccccccasscccacesteccss BOS 


$11,837.740.27 
G. H. TRYON, Secretary 


NR cicainhscdkindbbnunasheninieninadie’ 

JAMES NICHOLS, President H. A. SMITH, Vice-President 
Assistant Secretaries 

F. D. LAYTON 8. T. MAXWELL C.S. LANGDON 








SURPLUS TO POLICYHOLDERS $3,630,276.C6 
INSURANCE CoO., 


THE YORKSHIRE YS orton encanto 


«ls now entered for Agency Business in New York, Massachusetts, Ohio, Illinois, Pennsylvania, New 
Jersey, Maryland, Louisi~ na, Georgia, and the Pacific Coast States, and will soon be prepared to con- 


sider other territory. 
: ESTABLISHED 1824 


The “Yorkshire” is the Oldest and Strongest of the English Fire Companies not heretofore repre- 


sented in the United States. 
Ample funds have been furnished for purposes of United States deposit and investment. 


FRANK & DU BOIs, U. S. Managers ERNEST B. BOYD, Underwriting Mer, 
oO. E. LANE, Superintendent of Agencies 
47 William Street, New York 
New Vork Life Insurance & Trust Co., U.S. Trustee, 


Ltd. 


52 Wall Street 








Calumet Insurance Company 
CHICAGO 











T. A. DUFFEY 
INSURANCE 


84 WILLIAM STREET 


Lines BOUND and WRITTEN in Excellent Companies 
throughout United States, Canada, Mexico and Cuba 


$3 $3 $3 NEW YORK 





























February 13, 1913. 


ARRANGES LECTURE COURSE. 





Interesting Program For Insurance In- 
stitute of Hartford—List of 
Speakers Scheduled. 





The Insurance of Hartford Institute 
has arranged for a course of six lec- 
tures on life insurance, to be held at 
the rooms of the Institute, 60 Prospect 
street, on the second and fourth Fri- 
day afternoons of February, March and 
April. Men of ability and prominence 
in the insurance world have been se- 
cured to deliver the lectures, which 
should be of iuterest and profit to 
every insurance man. The meetings 
will start promptly at 4.45 P. M. and 
will last one hour. 

After each lecture, the speaker will 
answer any questions pertaining to his 


subject. The iopics cover many of 
the basic principies of life insurance 
and many specific points will be 


brought out through the questions. 

The program and list of speakers is 
given herewith: 

Feb. 14th.— History and Basic Prin- 
ciples of Life insurance,” by Archibald 
A. Welch, Vice-President and Actuary, 
Phoenix Mutual Life. 

Feb, 28th.—Kinds 
Assessment, Mutual, 
Harwood E. Ryan, 
of the Travelers. 

March ty 
ments,” by 


of Companies; 
Stock. Mixed,” by 
Assistant Actuary 


“Death Claims Settle- 
James L. Loomis, Assistant 
Secretary, Conn, Mutual Life. 

March 28th.—"‘Salaries vs. 
by Winslow Russell, Agency 
Phoenix Mutual Life. 

April 11th—‘Causes of Premature 
Death,” by Ernest A. Wells, M. D., As- 
sociate Medical Director, Aetna Life. 

April 25th.—*Investments,” 
Charles G. Woodward, Financial 
retary, Conn, General Life. 


Income,” 
Manager, 


by 
Sec- 





National Officers at Baltimore. 





President James H, Southgate of the 
National Association of Local Fire In- 
surance Agents, accompanied by Sec- 
retary H. H. Putnam were present at 
the annual meeting of the Maryland 
Association of l.ocal Fire Insurance 
Agents at Ballimore Wednesday. The 


meeting was held in the assembly room 
of the Baltimore Underwriters Asso- 
ciation. 


Following adjournment President 


THE EASTERN U 


Southgate and Secretary Putnam left 
for Boston to attend the New England 
“Round-up,” at Boston, on Friday. 





ROUNDING INTO FINE SHAPE. 





New Policy of Peoples National Fire 
Management Places Company Upon 
Strong Basis. 





It will be pleasing news to the under- 
writing fraternity to learn that the 
Peoples National Fire, of Philadelphia, 
during 1912, fully justifies the change in 
policy decided upon by its management 
early last year, and that the Company 
to-day rests upon a rock-ribbed founda- | 
tion. Its future course should be stead- 
ily upward. 

Since the searching examination of | 
tLe Company by several State insur- | 
ance departments on May 31 last, 
the Peoples National has pursued a| 
thoroughly conservative course, retiring | 
from a number of States which had | 
proven unprofitable to it and where | 
conditions were such as to afford little | 
hope for future growth, and cancelling 
its general agency contracts at different 
sections, thereby bringing the local rep- | 
resentatives into close touch with the | 
head office management and giving the | 
latter an intimate acquaintance with | 
the business, such as was impossible | 
under former conditions. 

On January 1 the Company had total 
assets of $2,017,380; liabilities of $774,- 


408 and a net surplus of $242,972. Its 
policyholders surplus is $1,242,972. 
Fortressed with figures as shown 


its business pruned to the last | 
degree, and directed by a management | 
that has proven its ability “to do; 
things,” the Peoples National faces the | 
future with justified confidence. | 

Louis S. Amonson is president of the 


above; 


Company; Robert B. Beath, vice-presi- 
dent; J. Hector McNeal, vice-president; 
Henry T. Alley, secretary and under 


J. M. Canning, treas- 
assistant secre 


writing manager; 
urer, and S. A. Barclay, 





tary. 

Fire Chief W. H. Matthews, of 
Orange, N. J., has urged the Fire 
Board to adopt regulations governing 
the stering of imflammable materials 
and the construction of moving pic- 
ture show houses in the city. 





TEUT 


INSURANCE 


ASSETS : 
Cash in Banks,.... $ 86,227.72 
| Bonds and Stocks. 821,758.00 
| Real Estate, Office 
Building,. rule 
Pr -miums in course 
of collection, 128,062.08 
Accrued Interest, 11,120.41 
$1,117,168.21 
ALBERT P. NOLL, President 


70,000.00 








Forty-first Annual Statement 
OF THE 


OF NEW ORLEANS, LA. 
DECEMBER 3ist, 1912 


WALLACE REID, Agent, Metropolitan District, 56 Maiden Lane, New York 

L. H. VAIL, Poughkeepsie, N.Y., General Agent for Northern Department 
F. R, GRUIKSHANK & CO., 1 Liberty St., New York, Agents ‘or Suburban District 
GEO. F, MALBY & C0, 145 Montague St., Agents for Brooklyn, N. a 


ONIA 


COMPANY 


LIABILITIES : 

Capital Stock,.... $250,000.00 
Reserved for unter- 
mivated premiums, 
Reserved for unpaid 
and unadjusted losses 54,602.79 
Reserved for all other 

liabilities, 


632,220.98 


“se 


10,265.00 





NDERW WRITE R 











Germania Fire 



































Besides increasing its assets nearly TWO HUNDRED AND THIRD YEAR 
$400,000 the Ge:mania Fire, of New —— 
York, added $324.183 to its net surplus uU N 
last year, the former figure now stand- INSURANCE OFFICE 
ing at $7,213,762, and the fatter at $2,- 
613,814. The policyholders surplus is OF ALONDON 
$3,613,814. P 
p - = United States Branch: 
The Germania Fire has even been 
a well managed office, pursuing its 54 PINE STREET, NEW YORK 
own independent policy, and furnish- Western Department: 
ing indemnity of unexcelled quality. 171 La Salle Street, Chicago 
— Pacific Department: 
To travel Western Ne WwW York in its SANSOME AND SACRAMENTO STREETS 
interest the Insurance Company of the San Francisco, Cal. 
State of Pennsylvania has appointed . 
Cent Rubbers || Agents Wanted at Unrepresented Foints 
er i 
Caledonian Insurance Co. of Scotland 
FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
CHAS. H. POST, U. 8. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 
“NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 
LOGUE BROTHERS & CO. 
307 FOURTH AVE., PITTSBURGH, PA. 
General Agents for Pennsylvania 
REPRESENTING THE 
MICHIGAN COMMERCIAL INSURANCE CoO. 
CALIFORNIA INSURANCE Co. 
VIRGINIA FIRE & MARINE INSURANCE CoO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CoO. 
| 
-GRINNELL AUTOMATIC SPRINKLERS 
STEAM AND HOT WATER HEATING AND POWER PIPING 
GENERAL FIRE EXTINGUISHER COMPANY 
1 Executive Offices - - - - - Provipence, R. Ls 








R. W. ALEXANDER, Pres. 


NFS) 
oat 
of «4% 


W. W. ALEXANDER, Sec. 


a, 


ee 


INSURANCE; © co ZANT 


. BALT oa MD. 
Cash Capital $350,000.00 Surplus to Policyholders $451,281.41 


“OR AGENCIES IN NEW YORK, NEW JERSEY asd PENNSYLVANIA, 
Apply to HARRY W. BIRCHARD, Special Ageat, ELMIRA, N. Y., or HOME OFFICE 











HUDSON UNDERWRITERS 


AGENCY OF THE 


LUMBER INSURANCE COMPANY OF NEW YORK 
CAPITAL $400,000 


84 WILLIAM STREET 





NEW YORK 








Pee 170,079.44 
$1, 117, 168.21 


FRANK LANGBEHN, Secretary | 


Surplus Fund 


American Union Fire 


Insurance Co. of Philadelphia 
CAPITAL $500,000, FULL PAID 
(Organized and incorporated Under the Laws of Pennsylvania) 


JAMES F. STONE, President 
331-337 Walnut Street PHILADELPHIA, PA. 








Correspondence Invited from Agents Where Not Already Committed 














ADEQUATE RATES NEGESSARY 


NADAL ON COMPETITION. 





c. C. 


Counsel for Fidelity & Casualty Dis- 
cusses Effects of Common Law 
Rule on Insurance. 





In a very able discussion of the prin- 
ciple back of insurance rate-making as- 
sociations, Charles C. Nadal, counsel 
for the Fidelity & Casualty Co. points 
out that the principle underlying the 
common law rule regarding competition 
cannot be applied to the insurance busi- 
ness without imperilling its security. 
The fundamental differences between 
insurance and the sale of commodities 
are such that competition operates in 
the long run to the disadvantage of the 
purchaser of insurance. Mr. Nadal says 





(Continued on page 17.) 


NEW JERSEY INVESTIGATION. 


(Continued from page 
be reached through subpoenaes served 
upon the State commissioner of bank 
ing and insuraace The resolution 
calls for the production before the 
committee of riginal books and 
papers, even those kept outside of the 
State by the joreign companie Power 
is also given to employ counsel “and 
other necessary «assistants.” 


The new ; laws recently framed under 





the supervision of Governor Wilson 
limiting further business combinations 
are now realized to be so broad in their 
scope that no trade agreement of any 
kind will be possible under them. 
These laws affect the insurance busi- 
ess directly, it is said, in that even 
advisory rates come under the ban of 
the law. One prominent New Jersey 
Senator has said that the scope of these 
measures has not been half realized 
even by the legistators themselves. 


TEUTONIA OF LOUISIANA. 





New Orleans Company A _ Distinct 
Credit to its Home City—Its Record 
Last Year. 


In the Teutonia of New Orleans, 
the citizens of Louisiana have an in- 
surance company in which they take 
great pride, and well they may, Presi- 
dent Noll and his associates in its 
management having built up a corpor- 
ation that has withstood the buffet- 
ings of over forty years, and is today 
stronger than ever. 

Although 1912 was far from being a 
satisfactory year to fire insurance in- 
terests generally the Teutonia yet 
managed to puil through the period 
with a profit. It reported total assets 
on January 1, 1913, of $1,117,168; a 
reinsurance reserve of $632,220, and 
net surplus of $170,079. 

The Teutonia is generally repre- 
sented throughout the Eastern terri- 
tory and its agency is properly appre- 
ciated. 





Home Office Figures, 


In addition to the table printed in 
last week’s issue of the Eastern Un- 
derwriter, showing the moneys received 
from and remitted to their respective 
head offices by the different foreign 
fire insurance companies operating in 
New York, the subjoined figures are 


given: 
Company From To 

L & L& G., Eng.. $2,080 $1,312,737 
Nord Deutsch. Cer. 65,000 ......... 
Pras. Meh, TOTie.s cases 50.000 
Salamandra, Rus. . 450,009 450,000 
Sun, Eng. .. 54,914 276,849 
Yorkshire, Enz 11,987 





Vermont Commission Law Repealed. 
deanna 
The law pronibiting payment of com- 
missions on Verinont risks by Vermont 
agents to non-residents has been re- 
pealed. 





KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
Each Week——— 
Subscription $3 Per Annum 
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UNDERW daitniacheanal 


STEADILY FORGING AHEAD. |e 


Massachusetts Fire & Marine Success- 
ful in Its Quest for Desirable | 
Business. 





Though in operation but two years 
and a half the Massachusetts Fire & 
Marine, of Boston, is finding a place 
for itself among the insurance com- 
panies regarded as “here to stay,’ 
thereby proving the quality of its 
management. 

During the past year the Company 
wrote in net premiums $531,510, experi- 
encing in the same period losses of 
$249,463, or 46.9 per cent., while its 
expenses were, $228,435, or 42.9 per 
cent. 

The assets had increased from $1,- 
218,792, on hand the preceding year to 
$1,337,856 reported on January 1, 1913, 
while the reserve was increased $128,- 
#60, standing at $399,283 on the first 
or this year. The present net surplus 
is $873,208. In common with all other 
offices the Massachusetts Fire & Marine 
suffered from the depression of the 
stock market, even though the char- | 
acter of its investments is exceptional. 
That the Company is a growing one 
may be inferred from the fact that its 
new business in 1912 amounted to! 
£294,379, or 74.7 per cent., and this 
too, despite the jealous care exercised 
in the underwriting department in 
passing risks. 

The Massachusetts Fire & Marine is 
fortunate in having as its executive | 
officers men of ripe underwriting ex-! 
perience, and of high standing in their 
home field. How valuable an asset 
such association is the record of the 
Company clearly evidences. 





The Anchor Fire of Des Moines, is 
preparing to enter State adjoining Iowa 
for general business. 





BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1912 
$1,657,481.26 


722.478.7 


Assets. — 
Surplus in U. 


HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen, Manager 





WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsylvania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSURPANCE GO., of Onle« 


a 


(OO WILLIAM STREET ~ = - 


New Yort 











D. E. MANASCO 


President 


68 WILLIAM STREET 








SOUTHERN STATES 


FIRE INSURANCE CO. 
BIRMINGHAM, ALA. 





JAMES W. DURBROW, General Agent 
For NEW JERSEY & PENNSYLVANIA 


February 18, 1918. 








“The Leading Fire Insurance Company 
of America” 





CASH CAPITAL, $5,000,000.00 


WM. B. CLARK, President 

Vice-Presidents, 

HENRY E, REES A. N. WILLIAMS 

Secretary, 
E. J. SLOAN 
Assistant Secretaries, 

E. 8. ALLEN GUY E. BEARDSLEY 

RALPH B. IVES 
W. F. WHITTELSEY., Jnr., Marine Secretary 








JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 

















THE COMPANY WITH THE PYRAMID] 














NEW HAMPSHIRE- 
erase toe 


i IRE INSURANCE Co. 











—_—-——— 





5 725.809 34 | 1.654.504.8681 __ 
ER 


TOTAL LIABILITIES $2.496,304.53 
| POLICY HOLDERS SURPLUS $3.229,504.81 | 


a 


























SUMTER COGSWELL 
Vice-Pres. and-Manager 


NEW YORK, N. Y. 











The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Ielegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 


EXECUTIVE OFFICE 
30 Vesey Street, New York 
AGENCLES 
178 Devonshire Street, 
625 Monadnock Building, 
1309 Traction Building, 
801 Wabash Building. Pittsburg, Pa. 
709 Dwight Building, Kansas City, Mo. 
915 Postal Building, San Franciecp Cal. 
304 Central Building, Seattle, Wash. 
Utica Fire Alarm Telegraph Co., "Y 


Uti 

The Northern Electric & Mfg. Co. a7 td., 
Montreal, Can. 

General Fire Appliances C 0.. it 
Johannesburg, South Africa 

Colonial Trading Co., Ancon; 

Canal Zone, Panama 

F. P .Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 


Boston, Mass. 
Chicago, Lil. 
Cincinnati, O. 























February 18, 1913. 
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CASUALTY AND 


SURETY HAPPENINGS 





DISCUSS COMPENSATION LAWS 


Supt. Emmet Points Out Objections to 
State Insurance Fund—Foley 
Measure Favored. 


That there is grave danger in the 
pill that is being backed by labor inter- 
ests to establish workmen’s compensa- 
tion in New York State is realized by 
the employers of the State and the 
Insurance Department also has pointed 
out the undesirable features of this 
measure which aims to provide a State 

isurance fund and generally obstruct 
the business of the insurance companies. 

iperintendent Emmet recommends the 
passage of the Foley-Walker bill which 
ontains all the up-to-date workmen’s 
ompensation features. 

A large number of influential em- 
ployers of the State held a meeting 
at the Lawyers’ Club this week at 

hich the objectionable features of the 

bor bill were pointed out and the 
passage of the Foley measure was ad- 

ocated. William Baldwin, president 
of the Otis Elevator Co., presided at 
the meeting and Edmund Dwight, chair- 
nan of the legislative committee of the 
New York Chamber of Commerce acted 
as secretary. 

The labor bill is 
Murtaugh-Jackson bill. It provides for 

State fund to meet claims for in- 
dustrial accidents. The fund would be 
raised by assessments upon the em- 
ployers who come within its provisions, 

nd it would be adminstered by State 


known as the 


fficials. Under this bill the employer 
vould have the alternative of con- 
tibuting to the fund to meet his: Ma- 


bility for accidents to his workmen or 
vill be subject to suit for damages 
for such accidents as occur with all 
ommon law defenses removed.’ The 
compensation provisions of this bill are 
xcessive and while the employer has 
in elective right of coming under this 
feature, should he decide not to do so 

will be liable for all accidents, with 
the amount of damage to be determined 


vy a jury. 
The other bill to provide a system 
compensation has been formulated 


fter long consultations with every 
interest involved, in which a sincere 
ffort has been made to do justice to 
both workmen and employers, in which 
the employer has several alternatives 
in the matter of caring for accidents 
to employes, and in which the matter 
of insurance is open to free competi- 
tion. This is known as the Foley- 
Walker bill. 

The State would be embarrassed by 
tying it up to form of monopoly in 
favor of a few employes at the expense 
1 the employers, while the great mass 
of workmen will not receive any pro- 
tection. While the Foley-Walker bill 
provides compensation to a _ greater 
number of employes, the scale of com- 
pensation igs on a more reasonable basis, 
along lines which have proved satis- 
factory in other States. 





ONE BURGLAR’S RECORD. 
Twenty Burglaries in One Small City, 
Netting $20,000 in Plunder, Shows 
Need for Indemnity. 


One lone burglar is credited with | 
wenty ‘burglaries in one small city | 
hat netted him over $20,000 in plunder. | 
This incident is, pointed out by the 
Preferred Accident demonstrating 
the urgent need for burglary insurance 
nh any community. 

With one burglar 


as 


accomplishing so} 


much, consider the enormous loss re- | 
sulting from the operations. of a_ vast | 
army of burglars constantly at work in 
the United States. 

It ig estimated that there are 250,000 


| 


professional burglars in the United 
States, in addition to many amateurs 
and innumerable thieves. 

If a town or city has not yet been 
visited by burglars, with more or less 
serious loss by its householders of val- 
uables, it is oniy because its turn hasn’t 
come. 

The fact that no amount of caution 
nor any of the known protective de- 
vices are sufficient to ensure perma- 
ment immunity from the operations of 
this enormous army makes burglary in- 
surance the only way to escape losses 
thereby. 

“Agents generally do not sufficiently 
realize this,” says the Preferred Acci- 
dent, “and they either give the line no 
attention, or treat it indifferently. The 
agent who is the first in his terri- 
tcry to recognize the possibilities of 
burglary insurance and becomes the 
pioneer in its vigorous development 
will be abundantly awarded. 





FRANK MUNSEY INTERESTED. 





Prominent Publisher and Banker Reput- 
ed Large Stockholder in New 
Baltimore Company. 


Baltimore, Feb. 12.( Special.)—Frank 
Munsey, the widely known magazine 
and newspaper publisher and head of 
the Munsey Trust Company of this city, 
is credited with being largely interest- 
ed in the American Indemnity Com- 
pany, lately formed in this city by J. 
Arthur Nelson, formerly vice-president 
of the Fidelity & Deposit Company, and 
it is understood will actively aid its de- 
velopment. Mr. Nelson has secured the 
entire $500,000 capital and $500,000 sur 
plus for the new company which he 
plans to have doing business not later 
than April 1. 

All approved surety and casualty 
lines will be written, each branch to be 
in charge of a specialist. Former Mayor 
J. Barry Mahool, vice-president of the 
American Indemnity, will confine his 
energies in its behalf to the financial 
department, the entire underwriting 
policy being in the hands of President 
Nelson. 

The vacancy in the New York field 
for the Prussian National Fire, of Ger- 
many, which has existed for some little 
time, has been filled through the ap- 
pointment by Manager H. W. Letton of 
H. L. Platt as special agent in the State 
for the Netherlands F. & L. and the 
Zurich General Accident & Liability as 
well as the Prussian National. Mr. Platt 
for some time past has been Western 
Pennsylvania special for the National 
Union Fire. 





Parcel Post Thefts Numerous. 


The manager of parcel post business 
for several insurance companies says 
that the losses of parcels post busi- 
ness have been extremely numerous. 
He points out that shipments by parcel 
post are considerably more subject to 
loss through theft by postoffice em- 
ployes, as they cannot be properly 
sealed, and must also be inspected by 
the postoffice authorities in order to 
determine their character as being 
proper merchandise for the parcel post. 


ADEQUATE RATES NECESSARY. 


(Continued from page 16.) 
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Best monthly contract on the 


clean record. 
New Jersey. 





Equitable Accident Company. 


support by the Company that works with you. 
District Managers and local agents wanted in 


Wm. 
161 DEVONSHIRE ST., Boston, Mass. 


market. Most loyal Home Office 


Twenty-one years’ 


H. JONES, General Manager, 


















WA N TE D ‘—Experienced casualty 


man to take charge of Cas 
ment of local agency 
city. 
ance and be competent to 
ity claims. 
to experience and 


ualty Depart- 


in Southwestern 
Must understand liability insur- 


adjust liabil- 


Must furnish references as 
reliability. 


State 


salary desired. Address Manager, care 
of The Eastern Underwriter, 105 Wil- 


liam Street, New York, N 
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Must Furnish Bond. 


If a bill now before the New Jersey 
Legislature become 1 law. all persons 
ergaged in transmitting money to for 
eign countries must file with the Com- 
missioner of Kaiking and Insurance a 
bond of not less than $29,000, and $5 
000 additional for each branch office 


ope rated 
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JOINT SOUTHERN CONFERENCE 


NOW MEETING IN CHATTANOOGA. 








Interesting Program Arranged _ for 
Gathering of Three Casualty 
Associations. 





The joint meeting of the Detroit Con- 
ference, the Southern Casualty & 
Surety Conference and the National 
Mutual Union will be held February 12, 
13 and 14 in Chattanooga, Tenn. The 
gathering is expected to be of great 
importance for the health and accident 
writing companies and any action 
taken would be of far reaching effect 
because these three associations repre- 
sent most of the companies in those 
lines. 

The program arranged is a long ang 
interesting one. There will be ad- 
dresses of welcome by Mayor T. C. 
Thompson, Insurance Commissioner S. 





T. Taylor of Tennessee and President 
W. E. Brock of the Chattanooga Cham- 
ber of Commerce. The response will 
be made by ©. A. Craig, president of 
the National Life & Accident. - After 
the usual preliminary reports, R. R. 
Koch presideut of the American Assur- 
ance Co. who is chairman of the Joint 
Conference Committee, will speak on 
“Insurance Premium Ownership.” 
Other features of the program are: 

“Dangers Confronting Companies 
Writing Health and Accident Busi- 
ness,” by Robert B. Palmer, vice-presi- 
dent Ohio National Life Insurance Co.; 
“Waivers,” by T. J. Tyne, attorney, 
National Life and Accident Insurance 
Co.; Report of Educational Bureau, W. 
G. Curtis, chairman; Announcements, 
Entertainment Committee, H. D. Huf- 
faker, chairman. 

Report of Executive Committee, R. 
R. Koch, chairman; “Altruism of Claim 
Departments,” by Mrs. M. K. Gordon, 
claim examiner, North American Acci- 
dent Insurance Co.; “Over the moun- 
tains there are men also,” by H. B. 
Hawley, president Great Western Ac- 
cident Association; Address, by C. I. 
Hitchcock, editor Insurance Field; Dis- 
cussion, “Present Conditions in the 
Field of Industrial Health and Accident 
Insurance,” opered by Louis H. Fibel, 
president Great Eastern Casualty Co.; 
“The Conference Consciousness,” by S. 
C. McFarland, president Imperial As- 
surance Co. 





TITANIC CLAIMS GROW LARGER. 





Total Now Amounts to $8,000,000— 
$250,000 Asked for One Life—Small 
Amount Available. 





The final baten of claims has been 
filed for loss of life and property ih 
the Titanic disaster with the Federal 
Commissioner, appointed in the limita- 
tion of liability proceedings begun by 
the Oceanic Steam Navigation Com- 
pany. The first set of claims number- 
ed 279 and amounted to about $5,900,- 
000. Since these were scheduled an- 
other ninety have been received for 
$2,127,274, making a total of more than| 
$8,000,000. To satisfy these, if the con-| 
tention of the White Star Line that] 
the American law must apply prevails, | 
there will be about $96,000, and if the| 
court decides that the British rules} 
may be enforced. about $2,500,000, | 

The largest of the new ciaims comes | 
from Harold W. Ostby of Providence, | 
who asks $25,000 for the loss of his 
father and personal effects. 








Plate Glass Meetings Today. 





The Plate Glass Underwriters Asso- 
ciation and the Plate Glass Service & 


Information Bureau will both meet to- 
day at the offices of the Preferred Ac- 
cident the former at 10:30 A. M. and 
the latter at 2:30 P. M. The chief 
matter under consideration will be the | 
examination and report on the plate | 
glass organizations by the New York 


insurance department. 





95 William Street 


WHILDEN & HANCOCK 


Pacific Mutual Life Insurance Company 
For New Jersey 


Pacific Mutual Indemnity Company (Accident and Health Dept.) 
For New York 


General Brokerage Business—All Branches 


NEW YORK 





AUSTIN F. HANCOCK 
Vice-President 





WILLIAM G. WHILDEN, President 


DANIEL T. WALDEN 
Vice-President 


M. A. DINNEEN, Treasurer 


GEORGE BERRY 
Vice-President 




















LEGISLATION AT ALBANY. 





(Continued from page 10.) 
tificates or charters of insurance cor- 
porations in case of reorganization. 

Senator Ramsperger and Assembly- 
man Walker have just introduced a bill 
permitting fire insurance companies to 
insure against luss of use or occu: 
pancy of building against loss by cy- 
clone, hail, frost or snow and explosion 
whether fire ensues or not 

It had been thought that the Senate 
insurance committee this week would 
report favorably the insurance depart- 
ment bill, providing for workmen’s com- 
pensation introduced by Senator Foley 
with several amendments to meet some 
of the objections of the labor men, but 
Senator Ramsperger, chairman of: the 
committee and also Assemblyman 
Walker, chairman of the Assembly in- 
surance committee, have received so 
many telegrams asking to be further 
heard in the matter that it has been 
decided to give another joint hearing 
next week, either on Tuesday or Wed- 
nesday. Monday night Senator Rams- 
perger had on his desk more ‘than 100 
telegrams, received from manufacturers 
from all over the State, protesting 
against any of the workmen’s compen- 
sation bills being reported until they 
had been given a chance to be heard. 
It is expected that these bills will 
cause one of the biggest fights during 
the present session, and the hearing 
next week will undoubtedly be one of 
the largest. 





Automobile Conference Officers, 





The Automobile Underwriters’ Con- 
ference met last week and elected offi- 
cers for the ensuing year as follows: 
Cc. F. Jungman president; W. F. 
Whittlesy, vice-president, and Douglas 
I’, Cox, secretary. 





GOES WITH MARYLAND TRUST CO. 





R. H. Thompson Leaves Casualty Co. to 
be Vice-President of Banking Con- 
cern Which Former Controls. 





Richard H. Thompson, superintendent 
of the burglary department of the Mary- 
land Casualty of Baltimore, has re- 
signed as of February 15. Mr. Thomp- 
son goes with the Maryland Trust Co. 
as vice-president. , 

Control of the Maryland Trust Co. re- 
cently passed to interests identified 
with the Maryland Casualty Co., John 
T. Stone being president of the trust 
company. Mr. Thompson resigned also 
as president of the Burglary Insurance 
Association. 





EXPERIENCED A GOOD YEAR. 





Casualty Co. of America Broadened 
its Field of Activities and Adds 
Materially to Resources, 





During 1912 the Casualty Co. of 
America experienced a very satisfactory 
year, adding materially to its resources 
and expanding its field of activities 
to include the writing of fidelity and 
surety bonds in addition to all the 
casualty lines that it has written here- 
tefore. 

The Company now has total assets 
amounting to $2,737,421. The un- 
earned premium reserve amounts to 
$1,057,289 and it also maintains a loss 
reserve figured according to the New 
York standard requirements, aggregat- 
ing $524,239. There is a net surplus 
beyond all liabilities of $225,885 and 
with the capital of $750,000 there is 
the ample surplus to policyholders 
amounting to $975,885. Although there 
was a general shrinkage in the market 
price of all securities during 1912 and 
the year was also marked by unusual 
disturbances in the casualty field, the 
Casualty Co. of America was able to 
make a gain in its surplus account. 











JOHN SCHARBAUER, President 


COKE W. HARKRIDER, V. P. & Gen. Mer. 





Surplus 
$300,000 








Capital & Surplus . 





Southwestern Casualty 
Insurance Company 
SAN ANTONIO, TEXAS 


President, HOMER EADS 
Vice-President M. T. COGLEY 
Agents wanted everywhere in the State of Texas, for Accident, Plateglars, 
Burglary and Bonding Lines 


$290,000.00 
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NEW JERSEY LAW A SUCCESS 


ITS OPERATION. 





REPORT SHOWS 





Benefits to Workmen and Dependents 
Greatly Increased—Employers 
Insolvency the Only Problem. 





The general effect of the operation of 
the New Jersey Workmen’s Compensa- 
tion, as noted by the commission ap- 
pointed to report on its utility, is that 
dependent families of workmen who 
are killed receive about three and a 
half times as much as under the old 
system, while in cases of permanent 
disability the injured workman receives 
about fitteen times the average amount 
available in the ordinary remedy of an 
action at law. 

In addition, under the new system, 
more than ninety-two per cent. of the 
accidents are compensated for, while 
under the old system, as nearly as can 
be estimated, only about twenty per 
cent. of the injured persons received 
compensation. The average compensa- 
tion for fatalities commuted by the 
courts in a lump sum is $1,258.64, while 
the average total payments at the end 
of 300 weeks, where there has been no 
commutation, is $2,091 per case. 

The most serious defect in the New 
Jersey law, and the one most difficult 
to correct, in the judgment of the com- 
mission, is the failure to make provision 
to guarantee payments in case of the 
insolvency of the employer. 

The two methods suggesited are a sys- 
tem of quasi-State insurance or giving, 
as under the present law, injured work- 
men or their dependents’ preference as 
creditors in the distribution of the as- 
sets of an insolvent employer. So many 
difficulties, however, present themselves 
in the practical working out of either 
plan that the commission deems it in- 
advisable to make any immediate 
change in this respect. 

In conference with other State com- 
missions, the New Jersey commission 
has learned that the subject of guaran- 
teeing payments has proved a difficult 
one, and as yet all efforts to solve it 
have been experimental in character. 

The most notable examples of the 
method of a quasi-State insurance are 
found in recent acts of Ohio, Washing- 
ton, Massachusetts and Michigan. The 
commission points out that in none of 
the four acts mentioned does the State 
guarantee to make good any deficit in 
the funds, or to assume any of the 
liabilities incurred to injured workmen 
or their dependents. 

The second method, giving prefer- 
ence to workmen in the assets of an 
insolvent employer, is incorporated in 
the present law of New Jersey, and has 
also been adopted by the Pennsylvania 
commissioners in their last tentative 
draft of an act which will probably be 
presented to the next Legislature of 
that State. 

This metho. is also included in the 
tentative draft of the uniform work- 
men’s compensation act prepared by 
the joint action of the committee of com- 


| missioners on uniform State laws, the 


| 


National Civic Federaton, the American 
Bar Association and the Legislative 
Drafting Association. 





PROTECTIVE SOCIETY PASSES OUT 





By Court Order Insurance Department 
Takes Charge of Buffalo Assess- 
ment Accident Concern. 





The affairs of the Protective Life As- 
surance Society of Buffalo, an assess- 
ment accident concern, have been plac- 
ed in charge of the New York Insurance 
Department by order of the New York 
Supreme Court. The department pre- 
sented evidence of insolvency and bad 
claim practices, mismanagement, and it 


| may arrange for reinsurance of the out- 


standing business or liquidate the busi- 
ness, 
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. SPECIAL TALKS WITH LOCAL AGENTS 





Adiressing a gathering swers, in order to secure a temporary 


Keep the of 


fieldmen not long pecuniary advan‘age. The National 


Service Idea ago, Vice-President Frank wants no such ayents. 


Uppermost. E. Law of the Fidelity & 
Casualty Co. emphasized 
a point coming from his own large ex- 
perience, that seems to need constant 
reiteration in these times. It is the 
old but ever important idea of service. 
A great deal depends just now and at 
all times for that matter on impressing 
the public with the knowledge that in- 
surance service as supplied by the 
stock companics is not to be improved 
upon by any legislative act. Mr. Law 
said: 

“Our attitude toward the community 
must always be one of service. So long 
as we keep the idea of service con- 
stantly before us and _ consistently 
live up to it, the comnrunity will 
always have need of us. We shall 
be then furnisiing day by day a reason 
for our existence. We have got to show 
to the community that we are the best 
possible means by which it can secure 
the service it must have in one direc- 
tion and another. I speak thus partic- 
ularly on account of the danger that 
threatens us of State insurance in the 
Workmen’s Compensation line. The 
community is questioning and examin- 
ing and weighing the relative merits of 
State insurance and private insurance. 
|! hold that in this emergency it is our 
duty to be frank with the community, 
give it all the information we can.” 

. s. s 


Henry C. Walters, gen- 
Results eral counsel of the Na- 
of False’ tional Casualty Co. 

Warranties. writes interestingly on 

the subject of false war- 
ranties in the foliowing: 

“Our attention has just been attract- 
ed to the following syllabus of a very 
recent case in the Court of Last Re- 
sort of one of the largest Middle West- 
rn States: 

‘Where an application for a life in- 

urance is expressly declare] to be a 
art of the contract, and the state- 
ments therein contained are warranted 
to be true, the statements are deemea 

iterial, and if false there can be no 
recovery on the contract however in- 
nocently the statements may have been 
made.’ 

“The National policies contain this 
clause: 

~ ‘It is understood and agreed that if 
iny of the statements or warranties set 
forth in the application for this policy 
are false in whole or in part, this con- 
tract shall be nui! and void from its in- 
ception, and that all premiums paid 
thereon shall be forfeited to the Com- 
pany.’ 

“The application signed by the in- 
sured contains the following: 

“‘T hereby apply for a policy to be 
based upon the following statement of 
facts, which I warrant to be complete 
and true and maierial and binding on 
me.* * 

“These clauses or their equivalent 
are found in every policy and applica- 
tion issued by lie or health and acci- 
dent insurance companies. The signif- 
icance of the language above quoted 
from the policy, is that if the insured 
has made false answers to the ques- 
tions contained in the application, any 
policy issued thereon is void, and the 
insured or his beneficiary cannot re- 
cover. The court decision correctly 
and properly lays down the rule of law. 
The application which the insured 
presents, is the list of specifications 
from which the Company determines 
whether it will or will not accept the 
risk. If the answers in the application 
are falsely made, whether innocently 
or maliciously, a fraud has been com- 
mitted upon tne Company, and fraud 
vitlates an insurance contract the sam? 
as any other. Applicants for policies, 
as a general rule, do not appreciate the 
importance of correct answers to the 
questions in the application. Agents 


have been known to influence appli- 





cants to make f:lse or misleading an- 


“Correct answers to the questions in 
the application would relieve a great 
part of the difficulty in the adjustment 
of claims. No one can impress this 
fact on the minds of persons seeking 
insurance as well as the agent by 
reason of his personal contact with the 
applicant. He is usually personally 
present when the application is filled 
out, assisting the applicant and often- 
times suggesting the wording of the an- 
swers. The agent should not forget 
that the answers made to the questions | 
in the application determine whether} 
the contract is valid or invalid. If he | 
courts or acquiesces in false answers | 
by the applicant, he is a party to a, 
fraud on the Company. Eventually | 
when a claim is made, investigation | 
and rejection follow, and Company and} 
agent, alike suffer. 

“Let every agent observe carefully) 
the following suggestions: j 

“First: Acquaint every applicant! 
with the imperative necessity of com- 
plete and accurate answers to the ques- 
tions in the application, for his own 
protection as well as that of the Com-| 
pany. | 

“Second: see to it that the answers 
given are completely responsive to the 
inquiries. 

“Third: Under no_ circumstances 
countenance, much less_ encourage 
equivocal, evasive or false answers. } 

“Careful attention to these sugges- 
tions will inevitably result to the 
mutual advantage of assured, agé@t 
and company.” ' 

* * + 


Concerning special pollt-| 

Experience cies, the National Casu- 

on Special ality says: 

Policies. “Results from special 
policies are continuing | 
to strengthen our views expressed 
when special policies were first gotten 
out—that they would solve the hardest 
problem of the men in the field. We 
can now write of them from behind an/ 
experience of four years. Each of these 
years has seen a greater number of the 
policies in force. The experience of 
each year is 2e30ut the same. Very 
little dissatisfaction in any direction.' 
Covering the first week disposes of 
one-third of all complaints. Covering, 
chronic disorders in full disposes of an- | 
other large per cent. Elimination of 
many exceptions and conditions found 
in ordinary policies does away with 
still another percentage of disappoint- 
ments, and the extra coverage under 
special clauses helps to a considerable 
degree. In fact, the special policies of 
the National leave nothing for the rea- 
sonable public to desire. 

“Those agents who cling to the dol 
lar policy, believing that no larger 
amount of money exists, will continue | 
to stand still and enjoy the customary | 
troubles resulting from disappointment, | 
while those ageats who believe in full| 
protection and sell special policies will} 
continue to build up their divisions and | 
enjoy freedom from complaints which 
always have and always will result 
from the public not understanding the 
limits of the dollar policy.” 








The Employers’ Liability 
Assurance Corporation, Limited 
The original and leading Liability 


LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Manages 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 





Want Burgiars Severely Punished. Retires From Federal Casualty Co. 





Bankers of Washington would amend Peter Patterson has resigned the 


the present State law governing bur- secretaryship of the Federal Casu- 
glary to more severely punish those alty Company oi Detroit, and is suc- 
using explosives in their nefarious ceeded by L. E. Daily, formerly mana- 
work. As nineteen States already deal &°F at the home office. C. S. Hoag has 


with the crime in the manner desired Deen appointed assistant manager. 








by the bankers, it is assumed the Wash-, =™ 








ington Legislature will follow swit. 
| BINTERSTATE|@ 


Our thanks are due the London Guar- 
antee & Accident Company, for remem- | 
bering this office with a most attractive | 
and convenient pocket diary for 1913. 


_CUFESACCIDENT >) 


| of CHATTANOOGA, TENNESSEE 











GEORGE J. KUEBLER 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


eficferied 


of tam Vork 





INSURANCE 
a Specsiy SUPERIOR POLICIES 
a5 idan in daadice as ee eee Te 





80 Maiden Lane, New York 


Suite 720-29 So. LaSalle St. ,Chicago, Ill. 


rELEPHONES: Randolph 6816 and 6817 











The NATIONAL of Detroit 


PIONEER IN 


ACCIDENT AND HEALTH INSURANCE 


DISTRICT MANAGERS WANTED 


Salaried Positions and big future in cities in New York, 
Pennsylvania and New Jersey for producers and men 


NATIONAL 
CASUALTY 


capable of managing an industrial debit. 





Address: National Casualty Company 


Majestic Building - - - . - Detroit, Mich 








CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 


Chartered 1874 
PLA L 
PERSONAL CCIDENT 


Feats 22s POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec 
RELIABLE AND ENERGETIC AGENTS WANTED 


TE GLASS 








THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 





CHICA GO Resident Manager 
aehiietind 55 JOHN STREET 
F. W. LAWSON New York 
General Manager — 
Lt, Actet Bier A Lard & Ca 
Burglary, Boiler and Resident Managers 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


















THE EASTERN UNDERWRITER 


























1863 


FIFTIETH ANNIVERSARY 
OF THE 


FIREMAN S FUND 


INSURANCE COMPANY 
OF SAN FRANCISCO 
WILLIAM J. DUTTON, President 





A company which for half a century has met all ordinary and extraordinary 
claims with honor to itself and satisfaction to its agents and policyholders, and 
which is today in stronger financial condition than ever before in its history. 











COMPARATIVE CONDITION (California Standard) 





Assets Re-ins. Reserve 





Net Surplus 


L880... ere ‘sg ks fe ¢ Teer Pree $244,603.64........... ccccccceeees $153,172.13 
1885... cceccccceee . -aeaer.................. -—apeter 268,331.90 
BS cicesedveenuiwe were? hs Ce ee va 797,618.97 tesa Lae atta 486,438.25 
ae ee © = |e. ae oo 5 - gee cs css accustancebecouas 846,267.81 
L9OO. ere =  & Sere , Re AI Us 2c ins ivan onwroee ces 1,312,720.64 
SECS EEen en er Bs. 6,526,439.82........ (eneegieader he) MET eM entae oktlccmeteeekudut 2,233,911.58 
1910 ena hg ee eee Sh oo a 2,014,856.91 
ie se ce area keg ees} Trg 3, 3, ia oe eae 2,581,460.52 
i913............. 9,268,924.08................. 3,812,953.73............... 3, 104,730.57 
EASTERN DEPARTMENT 
A. K. SIMPSON, Manager J. W. LITTLE, Assistant Manager 
MASON BUILDING, BOSTON, MASSACHUSETTS 
FIELD REPRESENTATIVES 
NEW ENGLAND NEW YORK STATE 
A. M. WOOD, General Agent CHARLES E. DOSSER, State Agent 
HENDERSON KELLOGG, Special Agent L. LESTER WEBSTER, Special Agent 


MIDDLE DEPARTMENT 
JOHN Y. SHEEHY, Special Agent MARTIN J. MULLIN, Special Agent 


AUTOMOBILE DEPARTMENT 
J. R. BEARDSLEY, Special Agent 










































